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N. A. C. C. Launches Huge Rubber Project 
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SALES METHODS 
DISCUSSED AT 


WORLD CONGRESS 


Interesting Papers Are 
Read at Second 
Session 


EW YORK, Jan. 12.— 
The second session of the 
World’s Transport Congress 
was called to order at the 
Hotel Roosevelt at 10 o’clock 
this morning, with Stewart 
McDonald, president of the 
Moon Motor Car Company, 
presiding. 
After the opening address by 


Mr. McDonald the session rapidly 
down to business. The first 


program was one | 


Pot the Chryster or- 
patieation. “very acceptably filled 
his place, reading Mr. Chrysler's 
paper. He was followed by L. W. 
Hallam of the Nelson Universal 
Car Company of Nelson, New Zea- 
land, who spoke entertainingly of 
motor conditions in his section of 
the empire. 

One of the interesting speeches 
of the session was made by H. 
Jenny, an automotive distributor 
of Zurich, Switzerland, who re- 
viewed “Sales Promotion Viewed 
Internationally.” 

The next speaker was Robert 
Stranahan, representing the Motor 
and Accessory Manufacturers’ As- 
sociation and the Automotive 
Equipment Association, who told 
of the difficulties that accessory 
and parts makers have in getting 
real sales efforts behind their mer- 
chandising. At the present time 
the vast majority of dealers sell ac- 
cessories and equipment merely 
when they are asked for them, de- 
pending on the manufacturers ad- 
vertising to make the sales. The 


(Continued on Page 26) 








Speakers’ Table at S. A. E. Dinner Monday Night | 











FORMATION OF 
$10,000,000 CORP. 
IS AUTHORIZED 


Stock Apportionment 
to Be Made Among 
the Members 


EW YORK, Jan. 12.—At 














NEW STYLES OF 
__ BODIES EVIDENT 


Display 


New York, Jan. 12.—To the eye, 
the body improvement as exem- 
plified by the cars at the show is 
the lower, longer appedrance of 
the cars. 
are some real fundamental im- 
provements in construction which 
have not only made the bodies bet- 
ter appearing, but also sounder 
and more capable of enduring the 
stresses of road travel without de- 
veloping squeaks and rattles. 

Also, and probably more import- 
ant than anything else, there is 
the fact that the new bodies are 
more attractive than ever before 
from the standpoifit of the pocket- 
book. Many of the changes that 
have taken place during the year, 
and which are continuances of 
trends expressed during the past 
few years, have not only made the 
body more enduring but actually 
cheaper to produce. In fact, im- 
provements in body design and 
construction are fundamentally re- 


(Continued on Page 2) 
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SHOW EVENTS 


TODAY 


C. World Motor Transport congress, 
m.—Meeting, board of directors, 


C. Traffic Planning and Safety Committee, 


Franklin dealers (Followed by president’s luncheon at 
Commodore. 


m.—Luncheon, Velie Motors Corporation, Hotel Commodore, 
Cc. C. World Motor Transport congress, international luncheon, 


m.—Luncheon, National Association of Automobile Show and Association 
m.—N. A. C. C. motor bus inspection tour by foreign delegates, 


m.—Business meeting, Oldsmobile, 
Hotel Commodore, 
Studebaker dealers, 
Chevrolet Motor Comeagy. Hotel Commodore. 
Motor & Accessary Manuf. 
Hotel 
TOMORROW 
Rickenbacker dealers, 
.380 p. m.—Luncheon, sales group, Chrysler Corporation, Hotel Commodore. 
Society of Automotive Engineers, 
Paige-Jewett dealers, 


Hotel Roosevelt. 
American Automobile Association, Hotel 


New York 


Hotel Commodore. 


Hotel 
Town Hall. 
Hotel Plaza. 


acturer Association, Hotel Astor. 


Roosevelt. 
Hotel Commodore, 


Hotel Astor, 
Hotel Commodore, 


In addition to this, there | 











G. M. Will Expand 
Plant at Saginaw 


eine, Mich,, Jan. 12.—An ap- 
; ot a quarter millic 
Thal 
malleable iron foundry of the 
Saginaw Products Company, 
Saginaw. 

Some time ago an appropria- 
tion of $570,000 was made for 
expansion work which is now 
nearing completion. The addi- 
tional fund will supplement the 
work and will increase the foun- 
dry’s capacity fror 2,000 to 
3,000 tons of castirs; montiny. 


Moon-Diana Price 
Cuts, Announced 


New York, Jan. 
price reduction on the 
light straight eight and 
models for 1926 were 
today by the Moon Motor Car 
Company of St. Louis. The new 
prices represent cuts ranging from 
$50 to $100 on the Moon six and 
from $100 to $300 on the Diana 
eight and becdme_ effective 
January 12. 

Under the 


12.—Sweeping 
new 


Moon six 


schedule just an- 
nounced the new Diana eight 
“Arrowhead” roadster and “Arrow- 
head’’ phaeton are listed at $1,695, 
the cabriolet roadster at $1,995, 
the two-door broughan at $1,795, 
and the four-door sedan de luxe 
at $1,995. New prices for the 
series “‘A’’ Moon six models are as 
follows: Coach de luxe, $1,295; 
four-door standard sedan, $1,445; 
cabriolet roadster, $1,545; de luxe 
sedan, $1,595, and the roadster, 
$1,395. 
All prices are f. o. b. St. Louis. 


CADILLAC “OLD GUARD” 
IN ANNUAL GATHERING 


New York, Jan. 12.—Cadillac’s 
“Old Guard,’”’ made up of the vet- 
eran distributors of the Cadillac 
Motor Car Company, will hold their 
annual get-together at the Com- 
modore tomorrow evening. Claude 
Nolan, Cadillac distributor at Jack- 
sonviile, Fla., is this year’s presi- 
dent and he will make a speech. 
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HOOVER URGES 
CONSERVATIO: 


eidition at Driner 
of N. A.C. C. 


«New York, Jan. 12.—No event 
of the automotive year tran- 
scends in interest and impor- 
tance the annual dinner of the 
National Automobile Chamber of 
Commerce. The 1926 banquet was 
held tonight in the Grand Ball 
Room of the Hotel Commodorc. 
Col. Clifton, the well-loved presi- 
dent of the N. A. C. C., presided 
with his usual brace and urban- 
ity. Roy Chapin, vice-president 
of the chamber, acted as toast- 
master, introducing the speaker 

of the evening, Hon. Herbert 
Hoover, secretary of commerce. 
The second speaker was the well 
| known “Senator” Ford, whose hu- 
|morus remarks kept the audience 
in roars of laughter 

Preceding the speechmaking, the 
annual distribution of medals was 
held. The fortunate victims this 
| year were A. H. Swayne of General 
Motors Acceptance Corporation, H. 
H. Bassett of Buick, Fred Mosko- 
vics of Stutz, Stewart McDonald of 
Moon, J. Hertz of Yellow Truck 
and M. L. Pulcher of Federal Truck. 
Over the amentities of that cere- 
mony we must draw a veil. Suffice 
it to say the medalists enjoyed the 
decoration as heartily as did the 
spectators. 

The gathering at the dinner was 
one of the most distinguished that 
ever attended one of these tradi- 
tional affairs. In addition to prac- 
tically the entire roster of automo- 
tive notables of this country, there 
were many distinguished guests 





(Continued on Page 4) 


MARLAND MAN AGE ‘R 

Evansville, Ind., Jan. 12.—M. S. 
Dermedy, Springfield, Ill., has been 
appointed local manager of the 
Marland Refining company, to suc- 
ceed Frank Enz, recently resigned. 
Mr. Dermedy’s duties will cover 
territory with headquarters at 





Hammond, Ind. 


~|Madison Ave., 


a meeting of the direc. 
| tors of the National Automo. 
‘bile Chamber of Commerce, 
| held at 10 o’clock this morn. 
iing at headquarters, 366 
there waa 
| authorized the formation of a 
| $10, 000,000 corporation ta 
| produce and deal in raw rub. 
ber. All members are ‘4, be 
'| permitted to DUY sto, 


ie _ 
> J~ hee, -Z 


1925. 

A committee was appointed to 
attend to the organization of 
this new corporation, as follows: 
J. J. Raskob, vice-president of 
General Motors; Alvan Macauley, 
president of Packard; C. W. 
Nash, president of Nash Motors; 
Roy Chapt, chairman of Hud- 
son; A. T. Waterfall, vice-presi- 
dent of Dodge Bros.; A. R. Ers- 
kine, president of Studebaker, 
and A. J. Brosseau, secretary of 
the N. A. C. C. and president of 
the International Motor Com- 
pany. 

This announcement is one of the 
most interesting developments ig 
the campaign to insure the future 
protection of American rubber 
supply. The National Automobile 
Chamber of Commerce has a way 
of accomplishing what it sets out 
to do, which gives this announce. 
ment peculiar significance. 


W. T.C. Delegates 
At Highway Lunch 


New York, Jan. 12.—At the con- 
clusion of the morning session of 
the World Transport Congress at 
the Hotel Roosevelt, this morning, 
the delegates adjourned to meet at 
the Highway luncheon, presided 
over by Roy Chapin, vice-president 
of the National Automobile Chame« 
ber of Commerce and chairman of 
the Hudson Motor Car Company, 
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MANY NEW BODY 
STYLES EVIDENT 


Marked Improvements 
Revealed in Cars 
at the Show 


(Continued from Page 1) 


sponsible for a large share of the 
drastic price cuts. 

The all-steel body coming 
into its own very gradually, but 
nevertheless surely, The only 
concerns which utilize this type 
of body construction at the pres- 
ent time are those who produce 
such a large quantity of a given 
model that it is possible to ab- 
sorb the tremendous cost of the 
huge dies necessary to produce 
the big stampings from which 
the all steel body is assembled. 
The advantages of this type of 
body however, are recognized, 
and designers are bending every 
effort to the production of these, 
and it is expected that the in- 
crease registered in their use 
this year will be greatly aug- 
mented before the end of 1926. 

To the most casual observer 
the show, either in the trade or 
not, the influence of the pyroxilin 
finish must be apparent. Today 
black car stands out as some- 
thing exceptional. Two and three 
tone jobs predominate. Prominent 
two and three-tone belt lines add a 
distinguished touch which removes 
the of somberness the 
stock model. 

In fact, the 
now so brightly colored that the 
number of special paint jobs for 
show use does not seem to be nearly 
great in past years. Per- 
haps a numerical count would dis- 
close the fact that there were more 
of them, but they are not so out- 
standing because of the universal 
use of color. 

Even the radiator 
come in for attention. 
of winged and other types of 
figured radiator caps. more 
nickel plating on the radiator 
tank and better arrangements of 
headlamps have dressed up the 
front ends of the cars. The 
finted hood has made its ap- 
pearance on a number of cars, 
such as the Stutz, the new Chrys- 
ler and others. 

The lower, longer lines have been 
secured both because of lower 
chassis, due to the universal use 
of the smaller wheels with bal- 
loon tires, flatter rear springs and 
greater drops in frame side rail 
members. Some of the bodies have 
actually been made over by reduc- 
ing the height of the windows and 
the windshield. This of course 
has reduced the head room, but 
where this has been done compen- 
has been made by lowering 
the seats, or in lowering the mount- 
ing of the body in the frame, in- 
creasing the seat tilt, etc., so that 
the amount of head while 
seated is plenty to take care of tall 
and tall hats. 

The big influence in 
situation is the landslide 
closed body. The coach type 
of vehicle, which started as a price 
makeshift with admitted weak- 
nesses, has developed until 
it is a sturdy, reliable type of body, 
capable of giving excellent service 
and selling at prices below the open 
cars on the same chassis of two 
years ago. No more are these cars 
marked by lightweight, flimsy 
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TRUCK AXLE USERS 


“The last word in axle con- 
struction’ may be seen by visit- 
ing Suite 2154, “The Commo- 
dore,”’ Jan. 9th to 16th, and 
viewing the exhibit of Clark 
Axles. Alse Clark Steel Wheels 


for trucks, buses and taxi-cabs. 


Clark Equipment Company 
Buchanan, Mich. 
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Truck. 





ECORATED FOR VALOR—and other things: A. H. Swayne, General Motors Acceptance Corpo- 
ration: H. H. Bassett, president of Buick; F. E. Moskovics, president of Stutz; Stewart McDon- 


| ald, president of Moon; J. Hertz, president of Yellow Truck; M. L. Pulcher, president of Federal 
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At the Show 


Most of the executives of the Her- 
}cules Motor Corporation have been 
jheld in Chicago, making arrange- 
ments for the Chicago show, but 
|Charles Ballough, vice-president 
, and general manager, managed to 
| break away to look in at the New 
| York show for one day. J. A. Kraus 
lis in charge of the Hercules booth 
at the New York show. 











There is no lack of interest on 
the part of the visitors in acces- 
sories. This was pretty conclu- 
sively shown at the Budd Wheel 
|Company's booth, where the merry 
visitors seemed fascinated by the 
bright colors of the disc wheels on 
display. E. G. Budd, president; 
H. L. Adams, vice-president; E. S. 
Ingraham, service manager, and 
H. H. Johnson and L. E. Godsell 
of the sales force did the neces- 
sary orating in behalf of their 
product. 


Chains in every conceivable pat- 
tern, and for multitudinous uses, 
graced the display of the American 
Chain Company. William T. Mor- 
|ris, vice-president of the company, 
;was among those in attendance at 
|} the booth. Others were W. M. 
Wheeler, secretary; W. F. Cotter, 
district sales manager; A. D. Wil- 
liams, factory representative, and 
Oo. R. McDonald, sales promotion 
manager. 





The Continental Motors Corpora- 
tion’s booth contained an impos- 
ing array of truck and passenger 
car motors that was presided over 
by Ross Judson, president of the 
company, W. A. Fredericks, vice- 
president in charge of engineering, 
and C. D. McKim, sales manager. 
O. R. Baird, D. C. Evans and C. P. 
| Russell were also on duty at the 
;Continental display. Harry Kline, 
ladvertising manager, gazed rather 
| placidly over the scene. 





Moto-Meter Company, Inc., forces 
iturned out for the show. There 
|} were present, for example, G. H. 
Townsend, president: E. V. Hen- 
| necke, vice-president and general 
j}manager: H. Schilaich, chief en- 
|gineer; J. J. Tobias, factory equip- 
iment manager; S. J. Green, district 
jmanager; J. E. Gamache, special 
representative. and J. Flood and 
L. Murphy, field representatives. 


| Few were left behind when the 


The Peerless Motor Car Com- 
pany’s pretentious display on the 
| second floor lured a number of 
|social celebrities, who dexterously 
jwere skipping in and out of the 
jspacious sedans. E. A. Van Linden, 
| president, apparently enjoyed the 
| performance, as did C. R. German, 
vice-president, and C. A. Tucker, 
general sales manager, who were 
also present at the Peerless booth. 
FE. O, Olsen active charge. 

The Marmon display on the sec- 
ond floor was effectively presided 
over by Monte Williams, president 
of the company, and Vice-Presi- 
dent Haskill H. H. Brooks, direc- 


is in 


| 
| 
| 


tor of sales, and Percey Chamber- 


dealers’ sales were 
there, as 


treasurer. 


manager, 
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lain, 
also 
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was, 


William 


P. Herod, general man- 
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Flint Dealers 
| Dine Tonight 


New York, Jan. 
300 of its dealers tomorrow even- 
ing at a dinner in the grand ball- 
room of the Hotel Roosevelt. R. 
H. Mulch, vice-president and gen- 
eral manager of the company, is in 
charge of arrangements and will be 
one of the speakers. Others who 
will address the assemblage are J. 
H. Newmark and Bartley Doyle. 
T. S. Johnston will act toast- 
master. 


SEAMON WILL BUILD BODY 
FACTORY AT PINE BLUFF 


as 


Pine Bluff, Ark., Jan. 12.— 
A plant for manufacturing ‘auto- 
mobile bodies will be erected here 
by the Seamon Body Company of 
Milwaukee. Associated in the 
plant will be H. H. Seamon, C. W. 


Company of Kenosha, Wis., and C. 
A. Dunning of Pine Bluff, who, it 
is said, will be in charge of the 
plant, 


SANDERSON DRILL CO. 


Akron, O., Jan, 12.—The motors 
division of the Wellman Seaver 
Morgan Company plant here has 
been sold to the Sanderson Cyclone 
Drill Company, according to W. G. 
Holdebran, assistant secretary of 
the former company. 

















ager of the Lexington Motor Com- 
; pany, and his assistant, Chester 
|Beaumont, solved the housing prob- 
lem during show week. They 
avoided the crowded hotels com- 
pletely and put up at the Yale 
Club, which is just a hop, step and 
half a jump from Grand Central 
Palace. 

Cc. W. Miller, general sales man- 
ager of the Automobile Equipment 
Company, manufacturers of the 
balloon bumper, was industriously 
| explaining the merits of his prod- 
| uct to those weary souls who had 
| enough of being shocked and were 
| soing to Do Something About It. 





Packard models were 
that drew a great 
both those 


the magnets 
crowd to the display, 
who were quite capable of buying 
them and those who were quite in- 
capable—but would be willing to. 


= @. 
manager, 
both classes, 
ney, advertising 
on approvingly. 


Chamberlain, general sales 
smilingly fook care of 
while F. H. McKin- 
manager, looked 


| The new 


Roy D. Chapin, chairman of the 
board of the Hudson Motor Car 
Company, and one of the youngest 
looking principal executives in the 
industry, was an early-hour visi- 
tor to the show and expressed him- 
| self as being well satisfied with the 
show and what it would bring to 
the Hudson organization. 





Rands of Detroit, who 
dates back to the days of the bi- 
|cycle—and before—and who runs 
‘ President Coolidge close second in 
the race for a record for brevity, 
took time to record his impres- 
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some- 
some 
Tire. 


Every 2'4 seconds, 
where in the world, 


one buys a Dunlop 


sions of the show. 
right,’ said Mr. Rands. 

M. Carroll, advertising 
ager, Hyatt Roller Bearing 
‘pany, Newark, who is one of the 
youngest pioneers in the automo- 
tive field, took in the show 
found it good, 
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“80” Line Announced 


New York, Jan. 12.—Prices of 
the New Imperial "80" line of 
Chryslers have been announced 
by J. E. Fields, vice-president, in 
charge of sales of the Chrysler 
Sales Corporation, as follows:— 
Phaeton $2, 
Roadster “wwe 
Coupe  Beaee 
Sedan, 5-passenger ............++.. 3,395 
Sedan, 7-passenger 


3.595 
Sedan Limousine 3,695 


645 
285 


For Burd Ring 


Rockford, I., Jan. 12.—The 
Burd High Compression Ring 
Company, this city, has just re- 
ceived a release order for 100,- 
000 sets of Burd-Gilman shock 
absorbers to be sent to the Ford 
Motor Company at Detroit. 
One-fourth of this order will be 
shipped immediately and the 
balance during February. 

A $1,000,000 order was recently 
awarded the local concern, and this 
shipment is the first to be made. 

In order to meet the schedule 
the T‘ord shipments, the local 
and the Michigan City, 
plant will be taxed to capac- 
ity. 

Ernest C. Evans, Ford’s Cana- 
plant last week and placed an 
initial order for 1,700 sets of the 
Kurd-Gilman snubber for delivery 
at the Walkerville, Ont., Ford fac- 
tory. He estimated that 25-per 
cent. of the 1926 production of 
50,000 Ford automobiles at the 
Canadian plant will be equipped 
with this shock absorber. 

George H. Higgins, sup-'inten- 
dent, says that all production 
records of the Burd High Compres- 
sion Ring Company were shattered 
during the past year when the 
foundsy turned out 10,900,000 pis- 
ton ring castings. The first ten 
months output in 1925 was 1,500,- 
600 ahead of the entire output foi 
1924. 


Rickenbacker Meet 
Slated for Dealers 


12.—Two hun- 
dred Rickenbacker dealers. will 
meet at luneheon in the Commo- 
dore Thursday for a get-together 
that officials say wiil not include 
any “old stuff’’ or anything having 
especially to do with sales plans. 
Capt. Rickenbacker will act as 
the toastmaster, and the principal 
speaker will be W. E. Knox, presi- 
dent Bowery Savings Bank and re- 
cently retired as president of the 
American Bankers’ Association. 
Mr. Knox will speak informally on 
how the banker feels about the 
automotive industry. A. G. Boe- 
zel, of the banking firm of Noyes 
& Jackson, who has recently been 
made a Rickenbacker director, will 
speak as a banking member of the 
family. R. T. Hodgkin, general 
sales manager for Rickenbacker, is 
scheduled for a brief talk. 


New York, Jan. 


PETITIONS FOR SALE OF 
PIONEER CO. FACTORY 


Kokomo, Ind., Jan. 12.—A peti- 
tion for the sale of the real estate 
and machinery of the Pioneer 
Automobile Company had been 
before Judge ‘Marshall, in 
Howard Circuit Court, in beh&lf of 
the bondholders of the company. 
The action was filed by attorneys 
for Robert L. Tudor, receiver for 
the Pioneer company, and for the 
bondholders. 


GOTHAM TRAFFIC 
SYSTEM STUDIED 


Delegates to Transport 
Congress Make Trip 
Of Inspection 


New York, Jan. 12.—Delegates 
attending the second World Mo- 
tor Transport Congress under the 
auspices of the National Auto- 
mobile Chamber of Commerce 
were today shown by the men 
in charge of New York's traffic 
control system how the job is 
done. 

Under the escort of police lieu- 
tenants they were driven about the 
city’s most congested points and 
the way in which the various prob- 
lems of vehicle control are handled 
Was poiniéd out to them. 

Arrangements for the tour were 
made by the Traffic Planning and- 
Safety Committee of the National 
Automobile Chamber of Commerce, 
of which George M. Graham is 
chairman. The other members of 
the committee are Edward S. Jor- 
dan, Alvan Macauley, Captain Ed- 
ward V. Rickenbacker, O. E. Stoll 
and John C. Long. 

The Foreign Trade Committee, 
active in the formation of the 
congress composed of John N. 
Willys, cha’'rman; J. J. Palmer, Jay 
Rathbun, J. D. Mooney, Howard 8. 
Welch and G. F. Bauer. The ma- 
chines used in the tour were loane) 
by members of the Chamber of 
Commerce in New York. 


Tuesday’s Wall 
Street Closing 
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Jordan Mot 
Kelsey h 
Kelly Sp T 
Keystone T 
Lee Tire.. 
Mack Trk. 
Moon Mot. 
Motometer. 
Motor Wh 
Murray By 
Nash Mot. 
Nash M pf 
Packard M 
Paige D M 
Pierce-Arr 22200 
Pierce-A pf 4700 
Stewart-Wa 5200 
Studebaker 7100 
US Rubber 15600 
US Rub pf 100 107% 
White Mot 2200 8&4 

Willys-Ov. 25500 32% 
Willys-O pf 1100 93% 
Yel Truck 2100 30% 
Yel Tr pf 100 696 


JOHNSTON NEW MANAGER 
SMITH CARRIAGE COMPANY 


160 

4200 

11006 

42% 
108 %% 
89 
58 te 
82 


Springfield, Mass., Jan. 12.—R. 
V. Johnston has been appointed 
general manager of the Smith Car- 
riage Company of Park Street, to 
fill the vacancy caused by the death 
of V. D. Ten Broeck, formerly 
superintendent of plant operations 
for the company. Equipment for 
applying the Duco process to cars 
is now being installed on the top 
floor in its new building. 

This is the ninety-ninth vear for 
this company, which made its first 
automobile contact with the Ste- 
vens-Duryea car. 











CLARK AXLES 
| 
If you want to see “the last 
| word in axle construction” be 
| sure to visit Suite 2154, “The 
Commodore,” and take a look at 
the line of Clark Axles on dis- 


play there during the New 
York Auto Show. 


Clark Equipment Company 
Buchanan, Mich. 


—Advt 
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NEW STYLES OF 
BODIES EVIDENT 


Many Improvements 
Noted in Cars on 
Display 
(Continued from Page 2 
roofs, while of the soft type, are 
only soft to eliminate drumming 
and just as strong as the former 

rigid type. 
Those who, a year or two ago, 


were talking of the disappearance 
of the roadster, now have an 





equally good reason to talk about 
its reappearance, There are a flock | 
of new vehicles of this type at the | 
show. This also applies to the 
coupe and the hybrid coupe ss 
ster. 
Of the latter type of vehicle, | 
the speed toy of Rickenbacker’s 
is a very fine, if extreme, ex- | 
ample. This is solely a sport type | 
of car. It is a closed roadster and | 
carries the atmosphere of the 
country club and the leisure hour 
with it. There is a distinction be- 
tween it and the regular coupe, 
which is a regular business type 
of vehicle much in use today by 
the traveling salesman who cov- 
ers his territory by road and also 
by a growing class of women who 
keep such a car at their disposal 
for shopping, calling and gen- 
eral utility. 


The new Oldsmobile roadster is 
@ four passenger type with two 
passengers carried in a rumble 
seat in the deck. The khaki top 
has the rear panel detachable so 
that communication is possible 
with the passengers in the rumble 
seat. The new Marmon is also sim- 
ilar with its two passenger rumble 
seat. A very interesting sport 
coupe which typifies the type of 
body that has returned so notice- 
ably is that put out by Franklin, 
This car is so low, in spite of the 
fact that it has standard ground 
clearance, that an average size man 
can look over the top without dif- 
ficulty. The height, of course, has 
been saved by the low seating ar- 
rangement. 

One company, the Gray, will con- 
centrate on just the sedan model, 
according to announcement made 
just before the opening of the 
show. The car which on ex- 
hibition is a de luxe type of sedan 
and is designed to meet the de- 
mand for a second car on the part} 
of large car owners, 

Getting back to the improve- 
ments in what may now be called 
the fundamental body—the sedan 
@—these are apparent in many de- 
tails. The front pillars adjacent 
to the windshield are all thiner 
and give greatly enhanced vision. 
The old type of thick pillar causes 
@ blind spot. Some of the older 
type of cars had composite pillars 
4 inches in width. These are al- 
most universally down to 2 and 2% 


is 


2a 
inches in the newer cars. 


On the Willys-Knight an adap- 
tation of the dimming and road 
lights has been worked out so 
that when the driver operates 
the dimmer, which is conveni- 
ently located on the steering 
column, he not only dims the 
lights, but turns on a lamp that 
illuminategs the side of the road 
where the ditch would be located. 

There are several improvements 
in the windshields. The shatter 
proof glass has come in very 
strongly and is seen as regular 
@€quipment on many of the higher 
priced cars. The shapes of some 
of the windshields have been al- 
tered to improve the appearance. 
On the new Diana models, the 
windshields are now designed so 
that a slight raising of the glass 
allows the air to enter the car 
underneath the cowl and behind 
the instrument board. If the glass 
is raised still further, a direct cur- 
rent of air is allowed to enter as 
well as the other currents. This 
arrangement takes the place of 
the cowl ventilator formerly used. 

The Diana two-door de luxe 
sedan is increased in length by 
mearly “9 inches and the front 
Goor is now 36 inches wides in- 
stead of 30. The rear window 
has also been lengthened. This 





has pushed the rear window back 


AT THE R. A. A. DINNER 


By KESSLER 





WOE, YOU WIN 


TWS BEAUTIFUL 
MOLID RUBBER, 


LOVING CUP! 











W.O. RUTHERFORD 
BE GOODRICH COMPANY 
OF AKRON): 


THE 








df 


sl > 


CommopoRe Horm 


- 


oe). C. WESTON, or 


AdAX RUBBER CO.. 
new VYoRK. 





for the leather corner and 
landau backs, so these have been 
eliminated and in their place a 
metallic rear has been substi- 
tuted. A new roof rail on the 
top of the sedan is slightly 
curved to conform with the new 
outline and to blend with the 
visor, which is integral. The bot- 
tom edge of the windshield is 
curved as would be a molding 
at this point, but the molding 
is eliminated and an arrow head 


SALES FORCE OF SPOKANE 
FIRM HOLD CONFERENCE 


Portland, Ore., Jan. 12 (U. T. 
P. S.).—Alfred A. Aya, sales man- 
ager for the Columbia Tire Corpo- 
ration, returned during the week 
from Spokane, Wash., where he 
held a sales meeting with the tire 
sales force of the Holley-Mason 
Hardware Company, C. T. C. dis- 


OPEN ANOTHER STORE 

Indianapolis, Ind., Jan. 12—A 
store has been opened here by the 
National Auto Parts Company, 





tributors for Eastern Washington, 
Northern Idaho and a portion of 
Montana. The firm has sixteen 
men in the field selling C. T. C.’s 
Herbert Davies presided at ti 





meeting. 





on the cowl and 
hood only. There are moldings 
on the sides of the body and on 
the hood. The longer body is 
not designed to take a trunk. 

One cannot pass by the possibil- 
ities in bringing out the improved 
lines of the body by the more ex- 
tended use of the new lacquer or 
pyroxilin finishes. The fact that 

















Britain Open for 
Big Sale | of Gas 


Washington, Jan. 12.— Great 
Britain is in the market for the 
importation of 10,000 tons of gaso- 
line, the Department of Commerce 
announces in its weekly list of for- 
eign trade opportunities, 

Detailed information concerning 
any of the following inquiries may 
be obtained by communicating 
with the automotive division of the 
department or any of its co-opera- 
tive branches, giving the numbers 
affixed to the inquiry. 

PURCHASERS 

England—18712; gasoline, 
000 tons, 

Germany—18671, 
automobiles, 

South Africa—18655, aluminum, 

Sumatra—18668, motor trucks, 
1% tons capacity. 

Switzerland — 18703, imitation 
leather for automobile hoods and 
rubber cloth for hoods, 

Tasmania—18660, tractors 
plows. 


10,- 


medium priced 


for 


AGENTS 

Egypt—18669, touring cars, low- 
priced; 18709, lubricating oil; 
(18669, motor trucks, two-ton ca- 
| pacity. 

Germany—18662 automobile ace 
cessories and tools; 18872, auto- 
mobiles, first class. 

New Zealand—18679, 
biles and trucks. 


EXPORTER OF DAVIS.CARS 
ABROAD VISITS AT SHOW 


New York, Jan. 12.—One of the 
noteworthy guests of Mr. Walter 
C. Davis, sales manager of the 
George W. Davis Motor Car Come 
pany, during the New York show 
is Hal Reed, who has charge 
of the exportation of Davis cars 
into Europe and South America, 
Mr. Reed has made the trip to New 
York cspecially fer the show, and 

il) nprobobiy visit the Davis fac« 
vy before he returns to his own 
vid again. . 





automo- 











Jer Economical Transporation 














these can be applied in color with 
the same facility as in black make 
them vastly superior for general 
use to the baked on enamels, 
which so far are successful in 
black only. 


There are some developments 
being reported of enamels which 
may work out in colors, and if 
they do, these will prove to be a 
great boon to the manufacturers 
who are using the all-steel bodies. 
The real benefit of the all-steel 
body is in the rapidity with 
which it can be finished by the 
baking process. 

Because of the absence of wood, 
the entire body can be placed in 
the bake oven at the 400 degree 
temperature necessary with the 
baking enamel. This gives a finish 
in a matter of hours where days 
or weeks would be required by the 
older methods. So, as may be ex- 
pected, the black enamel finishes 
are confined to the all-metal bodies, 
although some of the all-metal 
bodies are shown in colored pyrox- 
ilin finishes. 

The pyroxilin finishes offer some 
great advantages in the way of 
speed over the old paint and 
varnish methods and, of course, 
here is the claim of greater dura- 
bility, although there are argu- 
ments on the side of the paint and 
varnish men also. Nevertheless, 
the pyroxilin finish predominates 
at the show and will do so through- 
out the year on the standard 
models. 

In the luxury type of vehicle 
there is a great tendency towards 
a custom effect. The makers are 
getting away from the cut and dried 
interior finish and going into 
special upholsteries. In fact, many 
offer a much wider choice than 
ever to the purchaser in this par- 
ticular. 


Q UuU AL i! 





Touring .. $510 
Roadster ..... $510 
Coupe some $645 
Coach «um $645 


ALL PRICES F. 0. B. FLINT, MICHIGAN 





Landau .... 
4 Ton Tru 


st te 


(Chassis Onlv) 


1 Ton Truck. 


(Chassis Only) 


Now even finer quality and even 
lower prices than those which 
sold a half a million cars in 1925 
make the Improved Chevrolet 
the biggest motor car value in 
motor car history. 


Sedan mckacsia 1 Oo 


vue $165 
ck . $395 


$550 


CHEVROLET MOTOR COMPANY, DEtro!t, MICH. 
Division of General Moters Cor, 


a 


w Coes TF 
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| “Dinner Given : by Rubber Association Monday Night at Hotel Commodore 


~~ 
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dusiry. You, like that industry, ready amounts to over 400,000,000 | ciple that lies under all this for ress of the world and are filled 
HOOVER SPEAKS are giving your service to the pounds ? the economic development of the, with international friction and the 
public at less than pre-war prices “Considerable restrictions are world. Rubber is but an example undermining of international good 
10 N A C C DINERS despite the great increase in still to be continesd, deephe re- and > proof of many — will. Mhey are questions of su- 
of heVeVe | costs of materials and labor. Ht ports to the contrary. As shown “No doubt if the T nited States wart” difficulty. 
is a great accomplishment. by the hearings matore the Com- were to enter upon this sort of And they are not to be cured 
“There is a subject upon which gressional committee the artifi- Pptgpon- ot ot aye gl gi mal ay ignerng hem. On te ee 
te | 8 : ‘ ’ 5 tion and fixing prices % trary the hope of constructive 
from abroad, brought here by the both representatives of the xh seed po ge Pg > ae ‘aan oes hold our own at the game, but it solution is to pound them out on 
second World Transport Congress, motive industry and automobile | ‘an se en a> i dink at present an appalling Vem the anvil of frank debate and to 
now in session. users, associations have sought the | operations. . ten to fifteen eee mee = act in protection of our people. 
After expressing pleasure at (assistance of the Departmen of! “The margin above the an- indo y- <ag agg Me iene mone eS ee ee ae se 
taking part in the annual dinner Commerce in the past few months. | nounced reasonable price amounts pi oon a oad the cemenioan | a hag oe "i ee 
of the N. A. C., Mr. Hoover dwelt | ‘your committee has asked/to about a 15 per cent. to 20 per) with which to enter. "| <n fae ame ‘tails 4 ya 
briefly on the place of the auto- | that I refer to it tonight. That is/ cent. increase in the cost of operz “There are many issues involved| and determine baie eee Sank 
mobile in the nation’s welfare, |the question of rubber. The arti- | ing our lighter cars, and aff@tS/jn all this which in my view | dee oi 
declaring it was not the per- | ficial famine in this raw material|the majority of our users who can | ¢preaten the sane economic prog- | (Continued on Page 27) 
quisite of the rich nor the ex- |and the speculation abroad that has | least afford this increase. There- | ~~~ ~~ _ 
iravagance of the poor. sprung from the govermental re-/| fore this is no academic question. 
striction of production and exports | Some persons seem to believe that 
from the British East Indies have} we shal] welcome the arrangement 
of millions of dollars in perfec- placed a large toll upon.our auto- “Our own laws are designed to 
tion of every detail -that would mobile users. Nor is it alone the! prevent restraint of trade, so that 
increased cost which the consumer we are confronted with a funda- 
must pay by .passing the increased | mentally conflicting basis of eco- 
prices in raw materials on to him nomic life of vast significance. Ou) 
the ingenuity by which you have yy: there is an increased hazard | manufacturers and consumers are 
cheapened the cost of production, and risk imposed upon the manu-| not avowed to unite, but they are 
and the price, parallel with im- facturing industries as well. One| faced with governmentally directed 
provement in service, you have | member of the East Indian rubber | consolidated action in their raw 
just one competitor in American | planters committee has stated that | material supplies. I, of course, do 


industrial life—the electrical in- the restriction on production al-! not believe we can accept the prin- 


(Continued from Page 1) 

















“You have expended hundreds 


effect this economy in produc- 
tion and use,’ he went on. “In 














ing yesterday of the Pontiac-Oakland dealers at the Commodore 
Hotel. Reading from left to right: C. W. Matheson, vice-president 
and director of sales; W. R. Tracy, assistant director of sales; A. R. 
|| Glancy, president and general manager; Alfred P. Sloan. Jr., pres- 
|| ident, General Motors. 


PONTIAC-OAKLAND [acme meer naire ova ts eee 
| 











Hopi Indians Entertain| 
With Live Snakes at | = 
Dealers’ Meet | 


New York, Jan. 12.—Indian 
features, which included a band 
of Hopis, with live and real 
snakes, made the luncheon-meet- 
ing of Pontiac-Oakland dealers at 
the Commodore today unusual. 
There were more than _ 1,000 
present, 

W. R. Tracy, assistant director 
of sales, acted as toastmaster and 
presented Alfred P. Sloan, Jr., | 
president of General Motors. Mr. 
Sloan again pledged the entire re- 
sources of the corporation to the} 
support of the Pontiac-Oakland 
dealers and alluded to his own keen 
personal interest in the Pontiac 
ear, for which he predicted a large 
volume of sales. ‘‘Remember,” he | 7 __ d 
said, ‘that volume makes price and j 
agentes ro CAM and \@y LEVER 

“Bugs” Baer got and kept the 
crowd in a good humor with some 


Original fun-making and A. R 
Glancy, president and general 
Manager, and C. W. Matheson, di- 


rector of sales, made brief sales are standard equipment on 


talks that were short and to the 

point. George Olsen and his hand S1rmZ— ¢ HRYSLERL more makes of cars, buses 
furnished the music and a brief | 

program of vaudeville, under the ¢ USE and trucks than any other 
direction of Waldo E. Fellows, ad- WwOorT ing e 

vertising manager for Oakland, Myers OfiNG System m ares od and every month 


preceded the more serious busi- Or brings new customers. The 


ital len world demands easier steers 
KANSAS CITY FINDS Avtomaric (HAssis LUBRICATION rs and ti sie poe 


BATTERY BUSINESS GOOD a gn » Ross supplies it. 
Kansas City, Jan. 12.—The bat- | Chassis Lubricating Co. 


tery business is showing more than 
@ seasonal increase, according ~~ 

to Kansas City dealers. Motor as . Show Headquarters 
car owners are coming to realize | Rahway «Nd. Hotel Belmont : 
that winter motor troubles are 
largely ignition troubles and are} T Grand Central Palace: Space C-41 t 
buying new batteries or having 
their old ones worked over more 
readily than formerly, battery men 
dectare. 

















Ross Gear & Tool Co., Lafayette, Ind. 
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C. S. CRAWFORD 
ADDRESSES S. A. E. 


He Explains Reasons 
For Stutz Departure 
To Eight 


New York, Jan. 12.—Charles §. 
Crawford, Stutz engineer, addressed 
the Metropolitan Section of the So- 
ciety of Automotive Engineers in 
theeastballroomof the Commodore 
Hotel and explained why Stutz has 
departed to an 
sight-c ylinder 
power plant. 

Mr. Crawford, 
who is here for 
the Auto Show, 
old briefly a 
1umber of inter- 
ssting facts re- 
varding the new 
‘ar. 

“In considering 
the type of mo- 
Chas. S. Crawford tor to be adopt- 

ed in production three factors 

had to be considered. These 
factors were, first, what type 
‘ of motor would give the smoothest 
all-around performance; second, 
what motor would give the most 
volumetric efficiency; and third, in 
view of power output, which motor 
would be easiest to service. 
“Considering exactly the samc 
displacement, the eight-cylinder 
motor would be, due to the fact 
that the individual impulsations 
were smaller, a smoother operat- 





ing motor than the six of like 
displacement. 

“Also, the relation of valves to 
cylinder diameters was somewhat 
in favor of the eight. Also, for 
same total valve area smaller valves 
can be used, meaning a cooler 
valve. 


“The question then arose, Which 
type of eight? The V-type motor 
was immediately eliminated due to 
the fundamental troubles with in- 
clined cylinders; the difficulties of 
carburetion to get best power, es- 
pecially at low speed, and to inac- 
cessibility of parts. In view of the 
fact that a certain minimum wheel 
base was required to Bive a certain 
riding luxury, the question then in- 
volved was whether an eight-cylin- 
der-in-line motor could be used and 
still obtain adequate body room. 


“When this was determined 
the vertical eight-cylinder motor 
was determined. It then became 
necessary to decide on which 
type of vertical eight—whether 
the 2-4 type, which in substance 
is two 4-cylindcr motors in tan- 
dem, or the 2-4-2 type. Inher- 
ently the 2-4-2 type was perfectly 
balanced, and although a little 
more difficult to carburete, even- 
tually was decided on as a better 
all-around job. 

“The result is a motor in the 
new Stutz safety chassis of unlim- 
ited: smoothness, with apparently 
no appearance of vibration in any 
point of its range, and this is ac- 
complished. without the- use of 
dampners or balancers; a motor 
giving tremendous power output 
for its displacement, and a moter 
that should ‘stay put’ indefinitely, 
due to the liberal area of bearings 
and all wearing parts.” 





TARIFF WORRIES 
CANADIAN TRADE 


Toronto, Jan. 12.—Appearanes 
in Canadian daily papers on the eve 
of the opening of Parliament of a 


statement by R. S. McLaughlin, 
president of General Motors of 
Canada, Ltd., emphasizing that in 
1925 the company left more money 
in Canada than it took out, is in- 
terpreted here as a defensive move 
in a struggle which the motor in- 
dustry may have to enter into with 
the government at Ottawa. 

The situation, so far as the auto- 
mobile manufacturing industry in 
Canada is concerned, is a delicate 
one. The spread in prices between 
cars of similar makes in the United 
States and Canada is wide, being 
just sufficient under tariff and 
other tax levies to render importa- 
tion unprofitable. There are, of 
course, good reasons for the higher 
cost of cars in Canada,~-but the 
average buyer does not appreciate 
them, and, while willing to pay a 
little more for a car, objects to 
existing spreads. 

The principal automobile manu- 
facturing plans in Canada are in 
the constituencies of South Ontario, 
North Essex and South Essex, in 
the Province of Ontario. In the 
late Parliament all three returned 
Liberal members, who supported 
the government of the present pre- 
mier, Mackenzie King. While he 
was willing to go to considerable 
lengths to meet low tariff demands. 
He never interfered with the pro- 
tection granted to the automobile 
manufacturers, largely because, it 
is claimed, he hesitated to endan- 











OTICE the number of cars at the show that are equipped 
with the Boyce Moto Meter! An overwhelming ma- 
jority—impressive evidence of its utility, beauty and down- 


right value. 


On the radiator cap the Boyce Moto Meter is always in the 
driver's line of vision, always ready with its warning ten to 
fifteen »minutes before trouble brews under the hood. The 
unfailing sign of the man who is kind to his motor. 

Over 8,000,000 now in use. 


THE MOTO METER CO., Inc., Long Island City, N. Y 
THE MOTO METER COMPANY OF CANADA, Ltd., Hamilton, Ont. 


4 


MOTOMETE: 


The wame ‘‘Moto Meter’ is the registered trade-mark and the exclusive property of this Company 





l eer his political standing in the 
automobile manufacturing constit- 
uencies, : 

During the last session of Parlia- 
ment, on March 16, 1925, a resolu- 
tion introduced by a progressive 
member from Alberta and calling 
for substantial reduction in the 
customs tariff on automobiles and 
motor trucks, was debated at some 
length. Figures were presented to 
the House showing the spread be- 
tween prices in Canada and the 
United States, and it was claimed 





that prices had been advanced fo _ 


the very limit allowed by the tar- 
iff. On a vote being taken, the 
motion was negative by 86 to 67, 


Conservatives joining with protec: - 


tionist Liberals to defeat it. 

Today the situation is vitally al- 
tered. Mr. King, with a minority 
following in Parliament, stands in 
dire need of progressive support. 
It has been hinted that one of the 
conditions attaching to thelr sup- 
port is a lowering of the duty on 
automobiles, 





with 


See the Kingston Oil 
Aerator at Space C-48 at 
the New York Show! 


This matter of contami- 
nated oil has come to be 
a decidedly serious mat- 
ter. The motorist realizes 
it, and is seeking a posi- 
tive cure for this evil. 


Two methods present 
them .»e!ve:. The removal 
of abrasives and the re- 
moval of dilution. 


The Kingston Oil Aera 
tor and Filter combines 
them, offering a double- 
barreled weapon for use 
against this dangerous 
enemy of an automobile 
motor. 


Dilution is removed by 
aeration, abrasives by 
filtration, and, last and 
most important, 
SLUDGE is taken out, 
thus eliminating the de- 
structive scratching, 
grinding and acid etch- 
ing that is so detrimental 





parts. 


to bearings and moving VW 


New York 


KA 








Chicago 


BYRNE, KINGSTON & CO. 


Kokomo, Indiana 


In New York 
245 WEST 55TH STREET 


Branches 


Detroit 


Oil Aerator-Filter 


Going after Sludge — 
oth Barrels! 
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Specifications of 1926 Passenger Car Engines 


Camshaft and Crankshaft Bearing Dimensions of the Engines That Are Used in America’s Automobiles— 
Bearing Clearance and Number of Bearings Used 





— 





Make_and Model 


of Car 


Make of Engine 





Ajax 


Auburn, 4-44 


Buick, Stand 


Buick, Master 


Cadillac 
‘ase, JIC 
Chandler 
Chevrolet 
*hrysler, 
‘hrysler, 
‘leveland, 
‘leve 
‘unning! 


4-58 
6-70 
31 
43 
m 


land, 


Dagmar 
Davis, 
Davis, 
Diana 


Dodge 


9° 


93 


srot 
Duesenberg 


Flint, B-60 
Flint, E-80 
Ford, T 
Franklin, II 


[Own — 


| 
|Ly-CF 


o| No. Cylinders 


|Bore & Stroke 


No. Camshaft 


DIAMETER AND LENGTH OF CAMSHAFT BEARINGS 





Front 


Center, or 
No, 3, or 

No. 3 ‘and 
No, 4* 


Intermediate 


Intermediate 


4 
Rear 





No. Crankshaft 


DIAMETER AND LENGTH OF CRANKSHAFT BEARINGS 
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Intermediate Ne: 
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~~ 
TO DEALERS 


Here is a rare opportunity 
to build sales volume quickly. 

“Buddy” is an outstanding 
offering from a quality stand- 
point. I¢ establishes a new 
price standard in the delivery 
truck field. 

And “Buddy” is only one of 
the complete line of quality 
speed trucks which make the 
Stewart franchise a valuable 
asset. Write for particulars. 


_ a 


——— a 








Other Models 
4 and 6 Cylinder Motors 


1 Ton Speed Truck 
1% Ton Speed Truck 
114-2 Ton Speed Truck 
2 Ton, 24-3 Ton, 3%-4 Ton 
Also 18 and 25 Passenger 
Bus Chassis 


All Prices f.o. b. Buffalo, plus tax 





“Buddy” is not only a remarkable truck at the price, but a remarkable truck 
at any price.. 

It exactly meets light delivery needs in power, capacity, dependable service, 
long life, low operating cost, and still sells at a lower price than any truck of its 
size and quality. 

It is all truck—not a converted passenger war, not a one-year truck but a 
truck built to last for years—as good looking as it is reliable. 


“Buddy” has a SIX-CYLINDER 40 h. p. Continental motor, remarkable for 
its gasoline economy and freedom from vibration—it gives 18 to 22 miles to the 
gallon of gasoline. 


___ Rear springs 50 inches long, 2’, inches wide, 32 x 4 cord tires insure easy 
riding comfort. Gemmer steering gear, large efficient brakes make it an easy 
truck to handle. 

Think of the five inch frame, the big ten inch single plate clutch, the sturdy bevel axle. 


Timken bearings in front and rear axle insure long wear. Wheelbase, 118 inches, suitable for 
seven-foot body. 


All the newest equipment—Zenith carburetor, electric lights and starter. Speedometer, oil 
gage and ammaeter mounted on the dash under a glass panel. 


Look it over, point for point, drive it and you will be convinced that “Buddy” is the 
greatest value on the American market. 


Meet “Buddy” in the Stewart Exhibit 
Commodore Hotel (New York) — January 9th to 16th 
Sherman Hotel (Chicago) — January 30th to February 16th 


MOTOR TRUCKS 


STEWART MOTOR CORPORATION-—-BUFFALO, N. Y., U. S. A. 
Export Branch: 90 West St., New York City : 
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Arrangement of Valves in the 1926 Motors, the Manufacturers and the Metals Used—Nominal Diameter of the 
Heads, and Diameter and Length of Stems—-How the Valves Are Timed in Degrees of Arc—Makes 
and Dimensions of Front End Silent Chains 








Intake Valves Exhaust Valves Timing Chain 





-D.C. 





oO 


: 


5a|None 


Make and Model 
of Car 


= ° 
§ 3 


|Ajax 143] 4 ye! Ajax 133| 4y%6| xe| 40| 
besa 193[ 7%] tase --| 188] TH] %| 49] 


|Thomp |NS 1y| ..| Thomp il} 1%] ..[ %| 89] 32a|/None 
|Thomp |NS 1%| «..| ~~ %| Thomp ie |e ee Pe 2a|None 

ee |Sil i} 143) «.f ef ee : a walk — cael eon 0 |Mor |33 | 1%| 
[Var ICI 134] 6%] %| Var |\Ck - 144] 6%] ‘%] 68| 16a/Mor |38%/] 1%] 
|Rich | Sil Sil] 148] 4%| Rich 148] 4%] 40] 2a|None 

|SP |CN N}] 148] 5 Ye] ,| SP | il} 138] Sie] 75| 2a|Mor |29%]| 
{Tol jcI ;} 1%] 456] Tol 1%] 45%] | 90] lia|Mor {|29%| 
Schl | CI 3} lve] 633] Schl | } 1x6] 634) | 90] 16ajMor |30%] 
Jose |Sil il] 1%] 6%] . wees il] 1%] 6%] . 75] 5a|None 

eae" |CN ~-1 lye] 5%] Vaca »-| Lge] 5%] | 36| 5bIL-B 133% | 

}Co INS 1%] ow] o° i NS | ere? SA on a ee «-| --] .. [Mor |33%4] 

J.. oof -Uge} ss] rf ee * 65| 4a\Mor [28% 

|Sil il} 1%] 4%] o il] 1] 4%| 33| 12a|None 

|Sil 1%| 548| ir is} 1%] 5H8| 70| 5alL-B 


\CcI .-| Yas] THe : .-| 138] Te] a| 49] | 5alNone 
ICN IN] 14%] 5%] | 1x5] 5%] 36] | 47| 5b/Mor |33%] 
ICN |} lye} 5%] ; ; lye} 5%] 36] 2} 5afL-B |37%| 
oe .-| 1%] Bee F a --| 1%] Sx] 40] _8a|Mor |28%| 


|CS S| 15] 683] ; 156] 583] %| ..| | 4a|Mor |31%| 
|CN 133} 6 | . ix of 39] @24 + [eee — 5alMor |36%] 
CI Si 148| 4.974] .3105 r 3} «= 143] 4.974]. 30|12 %a | 0 [None 
|CV 1%| 433] .339] y S} 1%] 493] . 30].. | jJRam |28%] 
|CN N} lys} 5%|]~ 34] .... | lyse} 5%] 36] 0 | dal|L-B [37%] 
bes --| 148] 6%] oa --| 128] 6%| 62| 7a} 42] 8a|Mor {31%| 

| 

| 

| 














Pounds Valve 
Spring Pressure 
Intake Closes 
Before B.D.C, 


r-| 
7) 
e 
4 


Valve Ar- 
rangement 


of Head 


J 


ov | After B 
* | Exha’st Opens 





Material 
tm jof Stem 
~ 


Q Material 
a 


3 x4 | 
35x5 | 


3% x44] 
314x4%| 
346x514 | 
34%x5 | 
35x4%} 
ra 

x4 % | 
caste) 
3%x5 | 


314x414] 
2%x4%| 
3 x4%] 
2%x5 | 
3%x5 | 


3%x5 | 
3%4x4%4] 
3%x4%4| 
| 2¢4x4%] 


314 x4 5 | 
3%x.. | 
3%x4 | 
| 3%x4 | 


Gardner, 8-A \Ly-2H x4 % | 


Hudson, Super 6 |Own 3%x5 | 
Hupmobile, 6 |Own 34%4x4%| 
Jewett jCo-18L 2%x4%| 
Jordan, J \Co-8S 2%x4%] 
Jordan, A 1\Co-9K 3 x4%] 


Kissel, 6-55 |Own 3¥x5%! 
Kissel, 8-75 |Own | 8¥ex4%4] 


Ajax |Own 
Auburn, 4-44 [Ly-CF 
Buick, Stand. jOwn 
Buick, Master (Own 


Q 

os 
aa 
to 


q 
1 





@ o| » @ |Cylinders 





ao 


Cadillac jOwn 
Chandler jOwn 
Chrysler, 4-58 {Own 
Chrysler, 6-70 |jOwn 
Cleveland, 31 jOwn 
Cleveland, 43 jOwn 
Canningham j;Own 


a 


PARKS 





Dagmar |Ly-2S 
Davis, 93 |Co-9L 
Diana |Co-12Z 
Duesenberg {Own 
duPont |Ws-Y 


Elear, 4-55 |Ly-CF 
Elcar, 6-65 |Ly-S 
Elcar, 8-81 |Ly-2H 
Essex jOwn 
Flint, B-60 jCo-14U 
Flint, E-80 |Co-6E 
Ford, T j;Own 
Franklin, 0 |}Own 


ann 


a ow 





> a > 


a o 





aontn mn 





oo 








cr} 


icI 31 1%| 3%! Bt ae 58] 4a 51| 47] © [Mor |30%| 


j2320 1020} 1%] 5%] ; j2320 1020] 1%] 5%] 50|. 4a 46| ta|L-B |33%| 
}2330 1020; 1%] ..| . |Sil Sil] 1%] ..| . 70| 8a 40] 8ajMor |31%] 
}2820 10201 1%] ..J . {sil Sil] 1%] ..| . 80j/12a . | 40} 40] B8ajMor |33%| 


|JEWPEWP| 11%] 5%] {sil Sil] 128] 5%] 60] 5a =| 35] 45] O fL-B {31%} 

|EWP EWP} 15%] 5y¥%] .342| |Sil Sil} 139] 6Y] . 60] 0 | 35] ba|L-B |[37%| 1%] 
IEWPEWP| 1%/5.691] . jSil © Sil} 1%]5.691] . 80j10a =| :«56] 10a/L-B |46%4] 1444 
|Sil Sil] 1%] 6%] “Gree {Sil Sil; 1%] 6%] 85| 2%b | 46| 48] O |Mor |38%| 1%] 
|Sil Sill 14;[ 482] .33] | Sil Sil) 1%] 492] . 98] 0 | 36] 36]....JL-B [38%] 1%] 
|Sil Sil] 148] 7%|.3725] |Sil Sil] 12%] 7%] .3725] 95] 0 | 50] 40] 10aj/L-B [42 | 138] 


|3140 S| iat ae ies |Sil Sil} ..| a i ee: | 35] 42) b5alL-B 
|Sil Silj 16 | | Ri | Sil Sil] 1%] 5%] %| 70] 0 }-55] 50} balL-B 
Sil Sil] 5 cel - | Sil Sil} os ot ..| 60] 0 | 29] 48] 11a/None 
\|EWP EWP; 4 2 | Sil Sil) 2 | 635] .373] 35]18a | 48] | TalNone 
Is si on D oreaes is .-| 1%] ae %| ..| 4a | 46] la|Mor 











Lexington, 6-50 |An-M_ | | 3¥6x4%4] 
Lincoln .. .. ../Own | | 3%x5 - | 
Locomobile, Jr. 8; Co-8P 2343x4 =| 
Locomobile, 90 {Own | b| 3% x5%] 





McFarlan, 8 |Ly-3H 8} 3yx4%] 
McFarlan, SV |Ws-Y | |} 3%x5 
McFarlan, TV |Own | 4%x6 | 
Marmon, 74 {Own | 3%x51} 

Moon, A iCo 314x4%] 


' 





|CI 20} %| .372 CI 1020] 1x] 4%] . 70|15a | 38] 45] 10aj/None 
iT F- d ; sé |sil .-| 138) 4%]. 70|15a =|: 38] 10a/None 
fe Ry eS Ae # ad, MAE cake > <aeeh San | 40} 5ajMor [29%] 
icl 20) , | | |CI 1020] 1%] 6%| | 45] | 34] 0 |Mor |29%] 
iss 20] 1% 1 oe iss 1020) 1%| ‘ 1.40} 10a|L-B |40%| 
Ee .-| 15] Bad] ° S i --| 15] fis ee 
INS Sra: gh; dk ala |sil a a a pes Ne | 50] 50} © [Mor 
INS a Set st. ie | sil ot: oe %| \. | 47] 47] © [None 
eae |Sil Si 1%} 67y]. | Thomp {Sil i 1%| 6 |.3715] .. | 50] 5a|L-B 
Thomp jSil Sil} 1%| 7%] Thomp |Sil 1%] Ly Be “5a 5] | S5alNone 
}Own Ess .-| 2%] can ..| Own -*- ral) ee 4 al eae cof. vel oe PROM 
isP ICI cs! 1%] ..] %] S icI a. ae | Sal[Mor |35%| 
isP \CI me 2 ka | |CI ; 15 . %| 65] SalMor |35%| 
|Co INS Ot. ack? wae ea |NS | oy ; om. Sales oo] of «- [Mor 183%] 
(Rich {3140 ee a oe 1Sil 1020) _— ix "s iS oe SalMor |37%| 


Nash, Special \Own | —_ 1% | 
Nash, Advanced |Own 








Oakland, 6 jOwn 
Oldsmobile, 6 {Own 


Paige j}Own 
Peerless, 80 |\Co-8U 
Peerless, 72 {Own 
Peerless, 8-67 }Own 
Pierce-Arrow, 80;Own 
Pierce-Arrow, 33! Own 


Reo, T-6 jOwn 

Rickenbacker, 6 }Own | 3%x4%j 
Rickenbacker, 8 |Own | et x4% | 
Roamer, 6-50 |\Co-7U | 34%x4%] 
Roamer, 8-88 |Ly-3H 34%x4%! 
Star, 4 |Co | 4| 3%x4%| L {Co }2320 1020) 1%] 543] . |2320 1020! ; F | la|Mor [|31%| 

Star, 6 |Co | 2%x4%| |Co $2320 102 1%| 4233] .371) 12320 1020] 1 4} .371) | lajMor | $2.4] 
Stearns-K’ght, S;\Own 3%x5 | |Sleeve valves [Sleeve valves | 6aj/Ram [26 | 
Stearns-K’ght, C'Own | 3%x5 | |Sleeve valves |Sleeve valves | 50| 6alRam (26 | 
Studebaker, Std |Own | 33%x4%4| |CI | ‘ | wes CI Ss} | As|°..| Se | 35 | 10a!Duk 

Studebaker, Spe |Own | 34%x5 | | |CI s} 7 ‘ “08 [CI Sj > cat 2a | 1la/None 

Studebaker, Big |Own | 3%x5 | ae |CI {CI S| y a : Be L | 1la/None 

Statz, 8 {Own | 3x4 44] | | =F ned + | ay aah Stel “eee 

3 ux4%| |Tol j|CI S| {CI 3} 5 ¥e| 7 5| 5SalNone 

| Sil i} 1% | 5 S| 5%| ye] 45! 5a|None 

Dea S| | 6%] fs| 45|10a 5a/None 
Se eee ee 25a 0 |L-B |41%! 1%! 116] 








L 
L 
Oo 
re) 
L 
L 
L 
L 
L 
L 
L 
L 
L 
Zz, | 
18) 
Oo 
L 
L 
L 
L 
L 
L | 
L | 
oO } 
Bs. 
L 
L 
L 
L 
L 
L | 
1 
Oo 
L 
g | 
L 
ie 
at 
L 
oO 
L 
oO 
=e 
L 
L | 
L 
L 
L 
L 
L 
T 
F 
L 


oat sbi 








Velie, 60 |Own 





Wills Ste, Claire,6;Own | | 3%x5%| O |Thomp 
Wills Ste. Claire,8; Own 8| 3%x4 | O |Thomp |Sil 
Willys-Knight, 66'Own | 3%4x4%} S {Sleeve valves 








tIntake valves open and exhaust | Asco—Ascoloy. |CV—Chrome vanadium. | Mor—Morse. | Schl—Schlieder. | T—T-head. 
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F-—Valves in head and side. |O-—Valves in head. |SP—Steel Products. , To)—Toled 
¥ar—v arious. 
| 


top dead center according to 1 I—Cast iron. 
Ram—Ramsey, SS—Semi-stee]. 
WS—Wisconsin. 


notation in column *N—Chrome nickel L—-L-head. 
a—After. Co ‘ontinental. |L-B—Link-RBelt. S—Sleeve valves. T—Tungsten 
S—Steel. 


An—Ansted. CS—Chrome steel. | Ly—Lycoming. 














oot! 
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00: PROTECOMOTOR 003 


.EFFICIENT | Perfect Positive Protection EFFICIENT 


‘Worlds Greatest Motor Necessity 
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On Exhibition At The Hotel Commodore 


More than an air cleaner, more than an empty shell, Protectomotor is an Air Filter 
that keeps all the dirt, dust, sand, grit and other abrasives out of the motor and the 
oil in the motor. 


The only way fine dust and other abrasives get into the motor is through the air 
intake of the carburetor. When you consider the fact that 9,000 times as much air 
passes into the motor as gasoline and 200,000 times as much air-as oil, you can easily 
understand how Protectomotor gives cormplete protection and makes filtering the 
oil unnecessary. It is better to keep the abrasives out of the oil than to try to filter 
them out after they have done the damage. 

Mechanical air cleaning does not and cannot remove all the fine, gritty, grinding particles of dust, 
sand and grit from the air supply to the motor. Air, like water, must be filtered. There is*as much 
a donee between the Protectomotor and an ordinary air cleaner as between the vacuum cleaner and 


Protectomotor is Standard Equipment with and Recommended by 


] Air enters large number 
ef small openings in 
outer shell at low velocity; 
so the coarse particles of 
dust are separated by 
gravity. 
2 Specially constructed fil- 
tering material, chem-, 
ically treated, removes 
even the finest (those that 
cause wear) particles of 
dust, but readily permits 
air to pass through. 
3 Pure, clean FILTERED 
warm air passes through 
this outlet to carburetor 


and motor, the fine dust 
(the cause of wear) en- 
tirely removed. 


these Manufacturers: 











— wag = rma Company 

merican LaFrance Fir i 

Austin (France) pugelae 
Bean Spray Pump Company 

Brown Hoisting Machinery Co. 
Bucyrus Company 

J. 1. Case Threshing Machine Company 


Mack Truck Company 

Memominee Motor Truck Co. 

Novo Engine Company 

Pierce-Arrow Motor Car Co. 

G. S. Schacht Motor Track Co. 
Sullivan Machinery Co. 

Yellow Track & Coach Mfg. Company 


General Motors Truck Company 
Holt Manufacturing Company 
Ideal Power Lawn Mower Co. 
Ingersoll-Rand Company 
International Harvester Co. 
International Motor Co. 

LeRoi Company 


Chicago Pneumatic Tool Co. 
Clark Tractractor Co. 

Corbitt Motor Track Company 
Curtis Mfg. Company 

Elgin Street Sweeper Co. 

Fageo! Motor Company 

Fiat (Italy) iz 











See our exhibit at the 
Hotel 


proof of statements in 


Commodore for 


Come to the Hotel Commodore and see, by actual test how Protectomotor filters from 
the air the fine dust that passes through ordinary air cleaners. 


STAYNEW FILTER CORPORATION, ROCHESTER, N. Y. 


this advertisement 
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Pneumatics Need Kellogg 


That is why you will find - 
Kelloge’s_ on the following 
makes of trucks: 


Gotfredson 
Guilder 

Hawkeye Dart 
Huffman 
Larrabee 

Maccar 

Mack 

Maxim 
Minneapolis Steel 
Nelson 
Pierce-Arrow 
Republic 
Ruggles 
Standard 

Stewart 

United 

White 

Wichita 

Winther 

Yellow Coach a: 


g lt! 


Acme 
Advance Rumely 
American-La France 
American Motor 
Body 
Atterbury 
Biederman 
Brockway 
Century 
Clydesdale 
Coleman 
Commerce 
Corbitt 
Day-Elder.. 
Diamond T 
Federal 
Four-Wheel Drive 
Garford 
Gary 
G. M. C. 


Truck manufacturers have found that the installation of a 
Kellogg engine-driven tire pump on every pneumatic job 
makes and keeps satisfied customers. 


Truck dealers have found that when Kellogg’s are not carried 
as standard equipment they win many friends and create 
boosters for their trucks by recommending Kellogg engine- 
driven tire pumps for every job that goes out on pneumatics. 


Kellogg Manufacturing Company 


ROCHESTER, N. Y. 


_ 
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Electrical Equipment of the New Cars 


Makers of Ignition Units, Generators, Starting Motors, Storage Batteries, Spark Plugs, Head Lamps, Lenses, 
Etc., Together With Information Regarding Such Electrical Units—the Firing Order of Engines, 
Degrees of Spark Advance, and Other Important Details 








Make and Model 
of Car. 





Degrees of 
Spark 
Advance. 


ize and 
ake of 
Spark Plugs. 


Ss 
M 


Make of 


Switch. 
Ignition 
Cable. 





Make of 
Starting 





Generator. 
Generator 


ate in Amp. 


(Car M.P.H.) 
Max. Charg’sg 
Type of 


Motor Drive. 


Make and 
Model of — 
Storage 
Battery. 


Grounded? 


Where Is 


& Amp. Hour 


Is 


Ammeter. 


S’gle or D'’ble 
Contact Bulbs. 


How Are 


Headlights 
Dimmed? 





Ajax 

Auburn, 4-44 
Auburn, 6-66 
Auburn, 8-88 


|Remy 


16258374] 


30 | AC-reg 
.. |Ch-reg 
.. |Ch-reg 

. |Ch-reg 


tiIgnition 


& 
~ J] Make of 


s 
.|Pack 
.|Pack 


Ae) 
© 
3 
e 


«)/Cut-In Speed 


IR 
ou 


eel 
12| 
11] 


tw 
i=} 
Pe 
L 
8 
2] 
B 
Bax\USL XY-13 


Bax,USL XY-13 
Bax,USL XY-13 





dx;USL 3-HVX 5x5 


Z| Which Termi’l 


a 2% 
Cow 


a am o|Batt’y Voltage 
- » 9) Capacity. 


ws 


6-100|]P 


witery Mounted? 
<| Make of 


Ss Storage Bat- 
& 
n 


2 


Frame! NGE 
Frame|NGE 





Buick, Stand 
Buick, Master 


jDelco 
{Delco 


142635) 
142635) 


18 |AC-long 
18 |AC-long 


Delco| BWC 
Delco! BWC 


Delco} 
Delco| 


18] 
18} 


CO Ole 2 «© 


SG!/Exd 3-XC-13-1 
SG\jExd 3-XC-15-1 


6-90 |N 
6-105|N 


UFF,NGE 


UFF\|(NGE » 


(8% -Tilt 
|8 % -Tilt 





Cadillac 


Case, JIC 
Case, Y- 
Chandler 
Chevrolet 
Chrysler, 4 
Chrysler, 6G 
Cleveland, 31 
Cleveland, 43 


‘Delco 1 


jDelco 
|Delco 
|AmBsh 
{Remy 
|Remy 
|Remy 
|AmBsh 
|AmBsh 


R4L4R2R-| 
3L3R2L1L| 
153624] 
153624! 
153624] 

et 
1342] 
153624} 
153624| 
153624| 


| 
30 |AC-reg 
21 |AC-reg 
22 |AC-reg 
16 |AC-long 
No|AC-reg 
18 |AC-reg 
15 |AC-reg 
20 |AC-reg 
20 |AC-reg 


Zr wb 
raanws sacry 


hme ODD 


| 

Delco].. 
Delcoj rack 
Delco| Pack 

Var} Var 
Remy].. 
Clum|Ker 
Remy; Ker 
Clum) Pack 
Clum| Pack 


Delco 
Delco 
Delco} 
AmBsh| 
Remy| 
Remy} 
Remy} 
AmBsh| 
AmBsh] 





_ 
aa o 


oo] Ge 


18} 
18} 
14} 
14| 
14| 
16) 
13] 
14| 


Bdx| Will SJIRRN-4 
Bax, Will SJRRN-6 
3dx, POL 613-RHK. 
Bdx, Exd 3-XC-13-1 
3dx; Willard 

Bdx| Willard 

Bdx|POL 611-RHK 
Bdx POL 611-RHK 


! 
6-130/0 
6-118/P 
6-132! 
6-105|P 
6-84 |.. 
6-93 jP 
6-100/P 
6-80 |P 
6-80 |P 


| 
LRB! West 
Frame|NGE 
Frame|NGE 
Frame Var 
UFF, Tiff 
UFF|\NGE 
UFF|NGE 
UFF NGE 


Hall| 
Var| 

Ind! 
TIC} 
Hall] 
TJC} 
TJC} 


as 
. (8% 


|. 
[oe 
|914-Mono 
|914-Mono 
|9-Var 


-Pin 
18%%-B&L 
|8%%-Pin 
18 ly -PiIn 


aD wm 
22° ® 
no? & 


F 
Sig 


Cunningham \Delco 1R5L4R8L-| | | | | | | 


6L3R7L2R| 


25 |AC-reg 


Delco| Ker 


Delco} 


16| 





Dagmar 

Davis, 92 
Davis, 93 
Diana, 8 

Dodge Brothers 
Duesenberg 

du Pont, D 


iA-Lite 
'Delco 
‘Delco 

| Delco 
INE 
|Delco 
{|AmBsh 


153624] 
153624} 
1536424] 
16258374] 
1342| 
15374826} 
143625] 


.. |Ch-reg 
.. |AC-reg 
- [AC -reg 

21 | Ch-reg 
5 | Var-reg 
23 |AC-reg 
;AC-reg 


A-Lite! Pack 
Delco! Pack 
Delco! Pack 


Delco; Remy 


Clum|}.. 
Delco} Pack 
CH| Pack 


A-Lite}j 
Delco} 
Delco| 
Delco] 

NE| 
Delco} 
AmBsh| 


CO GO + 


10) 
10) 
1-5] 

7| 
12] 
14} 


OO ol o 





Elecar. 4-55 
Elcar, 6-65 
Elcar, 8-81 
Essex 


jA-Lite 
|A-Lite 
j|Remy 
‘AmBsh 


1342| 
153624| 
16258374| 
153624| 


30 |Ch-reg 
30 |Ch-reg 
24 |Ch-reg 
11 |AC-sh 


to Ww wl 
wool: 


.|Pack 
Clum| Pack 
Delco; Pack 


AmBsh| Pack 


A-Lite| 
A-Lite! 
Remy} 
AmBsh| 


15| 
15] 
18} 
14} 


oo =a] 
ee 


16| 


Bdx} Willard 


6-160|N 


., West 


“| 


|11-B& L 





Bdxi!Exd 3-XC-15-1 
Bdx}| Will CW-15 

3dx Will CWR-15 
Bdx|\USL XY-15 

Chn Exd or Will 
Bdx:'Exd 3XX-15-1 
Bdx' Wstghs 6-OB-13 


6-100]... 
6-80 IN 
6-60 |N 
6-100|N 
2-50 |P 
6-116'|N 
6-113|P 


.[/Ster — 


UFS NGE 
UFS!NGE 
UFS!|NGE 
..NGE 
Frame|stew 
Frame|NGE 


“Havr| 


eel 
Brwn! 
Brwnj 
E&J;} 
Aga] 
Hall} 


[Mono 
|Mono 
|Mono 

|9 %-McK 
jOwn 
}10%-B&L 
18 %-Mono 





~ Bax!USL XY-13 
Bdx|USL XY-13 
Bax|USL XY-15 
Bdx!POL 613-JFK 


6-90 |N 
6-90 |N 
6-100|N 
6-105|N 


Frame! Nagl 
Frame; Nagl 
Frame, Nag! 
Frame; NGE 


Brwn|! 
Brwn| 
Brwn! 


a 


|Mono 
|7%-Mono 
|Mono 
|8-Sprd 





Flint, B-60 
Flint, E-80 
Ford, T 
Franklin, I 


|A-Lite 
|A-Lite 
;Own 
|A-K 


153624] 
153624! 

1243) 
142635| 


20 |AC-reg 

. |AC-reg 
No|Ch-%” 
.. |Ch-reg 


Clum|A-Lite 
Clum|A-Lite 


Conn|Pack 


A-Lite} 
A-Lite} 

Own! 
O-Dyn) 


15] 
15} 
12} 
14| 





Bdx|USL 3-HVF-5X 
BdxjUSL 3-HVF-6X% 
Bdax;Own 

Bax} Will CR-19 


6-92 |N 
6-117|N 
6-135|N 
6-136|N 


Frame, Nagl 

Frame! Nagl 

Frame}|.. 
UFS|NGE 


TIC} 
TJC| 
Own} 
Brwn! 


jSmith 
\Smith 
j8%-Own 
|10¢4 -B&L 





Gerdner, 8A 
Gray, O 


jRemy 
jA-Lite 


16258374| 
ee 


15 |Ch-reg 
No}jAC-reg 


Hers|Pack 


«fee. 


Remy} 
A-Lite} 


ak 
Su 


BdxjPOL 617-RHK 
Bdax,USL CVF-5X 


6-152].. 
6-847}.. 


INGE 


TIC| 
al 


elimar®alanavix2nvnaonen sea: 


. 
. 


$144-Pin 





Hudson, Super 6 
Hupmobile, 6A1 
Hupmobile, E-2 


;AmBsh 
!A-Lite 
|Delco 


153624] 
153624} 
15238476] 


16 |AC-sh 
20.|Ch-reg 
20 | Var-reg 


AmBsh| Pack 


B&Ss}.. 
B&S!Own 


Am Bsh] 
A-Lite} 
A-Lite} 


18] 
15] 
17/ 


Man|POL 615-JFK 
Bax’ Willard 
Bax! Will SJRR-6 


6-120|P 
6-120|N 
6-153'P 


..[NGB 
Frame!Ster 
Frame}. . 


Bas 
E&J 


9-Spra 
Mac-E 
8% -B&L 





Jewett 
Jordan, J 
Jordan, A 


|Remy 
|AmBsh 
|AmBsh 


153624] 
16258374| 
16258374| 


20 |AC-reg 
24 \;Ch 
20 |Ch-reg 


Clum| Pack 
CH| Pack 
CH| Pack 


Remy 
AmBsh 
AmBsh 


17] 
15| 
18} 


Bdxj Wstghs 
Bax! Will CRR-15 
3dx} Will CRR-19 





6-115|P 
6-105|N 
6-135|N 


ULS}.. 
Frame|NGE 
ULS|NGE 





E&J, 
Hall} 


8 9/64 
84%-Mono 
914-Mono 








Kissel, 6-55 
Kassel, 8-75 


{Remy 
|Remy 


153624| 
16258374| 


10 '‘AC-long 
10 | AC-reg 


B&S| Pack 


B&S| Remy 


Remy| 
Remy} 


19) 
19} 


Bdx! Will SJR-4 
Bdax|Will SJR-4 


6-118|P 
6-118|P 


Frame|NGE 
Frame|NGE 


Hall, 
Hall] 





Lexington, 6-50 
Lincoln 


|Delco 


153624] 


|Delco 1R4L2R3L-| 


Locomobile, Jr. 8!DeJon 


Locomobile, 90 


|DeJon 


4R1L3R2L} 
16258374| 
153624] 


CO] ele CT bo] 68 Go. 
o1rogogiacriao. 


20 |Ch-reg 
| 


' 
jCh-reg 
|Ch-sh 
|AC-sh 


28 


10 


Delco; Pack 


Clum|A-Lite 
De-Jon| A-Lite 


AmBsh 


Delco 
DeJon 
DeJon|} 





14} 

1 
18} 
16! 
17] 





Bax) Will XW-15 


SG, Exd 
Bdax,USL 
Man'!USL 


HVF-6X 
HVB-8Z 


3-LXRV-15-2 


6-100>P, 


6-135|N 
6-117|N 
1-166|N 


UFF|NGE 

| 
Frame; West 
Frame| Nagl 
RB; West 


TIC| 

| 

os 
Ind| 
Brwn| 


nin mn|m @ @i* 


owen 


i 
1914 -McK 
i9 
j10-B&L 





McFarlan, 8 
McFarlan, SV 
McFarlan, TV 
Marmon, 74 
Moon, A 


|Delco 
|\Delco 
|DeJon 
Delco 
‘Delco 


16258374| 
142635] 
142635] 
153624} 
153624| 


21 | AC-long 


.. [AC-xlong 
|AC-xlong 


5 |AC-reg 
| Ch-reg 


Delco[ Pack 
Delco; Pack 
Clum} Pack 
Delco| Ker 


Delco! Remy 


Delco} 
Delco} 
DeJon 
Delco 
Delco 


! 
14) 
14! 


Bdx,; Will 
Bdx} Will 
Bax| Will 
MS;POL 
3dxj)USL XY-13 


SJIRR-4 
SJIRR-4 
SJIRR-6 
617-SHK 


6-100|P 
6-100|P 
6-165/P 
6-170|\P 
6-84 |N 


Frame; West 
Frame| West 
Body; West 
UFS,US 
UFSiNGE 


Indj 
Hall} 
Vest| 

Ind! 

Brwn| 


\9 14 -Mono 
|914-Mono 
De 

\9 75 -B&L 
|Mono 





Nash, Special 
Nash, Advanced 


|Delco 
|Delco 


153624] 
153624] 


25 | Ch-reg 
15 |Ch-long 


Delco} .. 
Delco| Pack 


Delco; 
Delco} 


14| 
17] 





“MSiUSL 3HVX-X5 
MS! Gould 


6-90 |P 
5|P 


UFS|US 
UFS|US 


Haill| 
Hall} 


alnerneoaolannam 


a 


bes 
|8 % 





Oakland, Six 
Oldsmobile, Six 
Overland, 91, 92 
Overland, 93 


|Remy 
|Delco 
|A-Lite 
|A-Lite 


153624] 
153624| 

1342| 
153624] 


25 |AC-reg 
30 | AC-reg 


Remy; Pack 


Delco; Remy 


No] Var-%long oT) ar 


20 | Var-reg 


Remy 
Delco 
A-Lite 
A-Lite 


11) 
16| 
15} 
15} 


Bdx; Willard 

Bdx| Will XW-13 
Bdx,USL 3-CVF-5X 
Bdx|\USL 3-CVF-5X 


6-100|N 
6-80 |N 
6-84 |N 
6-84 |N 


-|NGE 
Rear|NGE 
UFS;'.. 
UFF|.. 


Ind| 
TIC! 
Indi 
Ind} 


|S % 
|8-Pln 
is 
hss 





Packard, Six 
Packard, Fight 
Paige a 
Peeriesa, 6-80 
Peerless, 6-72 
Peertess, 8-67 


Pierce-Arrow, 80! 
Pieree.Arrow, 33) 


|Deleo 
|Delco 


|A-K 


‘A-Lite 
{Delco 
|Delco 1 


Delco 
Delco 


153624} 
13258674| 
153624| 
153624| 
153624] 
R1iL4R4L-| 


2L3R3L2R} 


153624| 
153624| 


23 |Ch-reg 
23 |Ch-reg 
20 |Ch-reg 
20 |Ch-reg 
20 |Ch-reg 


| 
18 |Ch-reg 
. |Ch-reg 
17 |AC-reg 


to 
So 


bo + 


Delco} Pack 
Delco! Pack 
Remy| Pack 
Clum| Pack 
Delco} Pack 


' 
Delco} Pack 
Delco| Ker 
Delco| Ker 


0-Dyn 
O-Dyn 
Remy 
A-Lite 
Delco 


Delco 
Deleo 
Delco 


16| 
13) 
21) 
15} 
16| 


| 
16} 
14} 
15] 





Bdx;)POL A-513-SH 
Bdx;|POL A-617-SH 
Bdx! Westinghouse 
Bax|USL XY-13-X 
Bdx|Exd 3-X-15-1 


| 
BaxjExd XXV-19-2 
MS! Will SIRR-4 
MS} Will SJRN-6 


6-130|P 
6-160|P 
6-115}P 
6-87 {.. 
6-105|P 
! 
6-135|P 
6-111|P 
6-150|P 


RB|US 
RBIUS 
ULS}.. 
.-|NGE 
PPINGE 
| 
.| West 
URFS,NGE 
ULFS| West 


own 
él 
val 
TJC; 
Guid| 
| 
Guid; 
Aga| 
Aga| 


anlannym 


nm 


|9 %4 -Lbty 
19%-B&L 


. [Mon 


18%4-Smith 
{Tilt 

| 

}Tilt 

18 % -B&L 


9% -B&L 





Reo, T6 
Rickenbacker, 6 
Rickenbacker, 8 
Roamer, 6-50 
Hoamer, 8-88 


INE 
|[AmBsh 
\Delco 
'A-Lite 
|A-Lite 


142635] 
142635] 
16258374) 
153624| 
16258374| 


18-Ch-long 
22 |Ch-long 
No} AC-reg 
No|AC-reg 


No|Ch- long 


Own) Pack 
Hers! Ker 
Hersj Ker 
A-Lite| Pack 
.| Pack 


NE 
AmBsh 
AmBsh 

A-Lite 
A-Lite 


17| 
14| 
14| 
15] 
15| 


Ch| Will SJRR-4 
SG|USL CVF-6X 
SG|USL 3-HVX-8 
Bdx| POL 
Bdax' POL 


6-111|N 

6-106|N 

6-166|N 
he 
i 


URF'!Wstghs ..| 


Frame|NGE 
RBINGE 
| 


Guid} 
yuid| 
Brwn| 
Brwn! 


iq 
' 
} 
| 
. |. 
| 


Tilt 
-Tilt 





Star, 4 
Star, 6 
St’rns-K’ht, 


Stutz, 8 


C&S) 
Studebaker, Stan|R or W 
Studeb’r, Sp&Big|R or W 


|A-Lite 
|A-Lite 
DeJon 


|Delco 


1342] 
153624] 
153624] 
142635} 
153624| 

16258374| 


No|AC-reg 
No! AC-reg 
No| AC-reg 
.. |Ch-reg 

. |Ch-reg 
30 |Ch-reg 


o> bo po] Cron th & to 
toro! O OS CO Ol en © ¢ 


Z 
o° 


Z 


A-Lite|A-Lite 
Clum)A-Lite 


Clum|] Pack 
.|Pack 
.-|Pack 
Delco! Pack 


A-Lite} 
A-Lite 
DeJon 
R or W 
R or W 
Delco, 


16) 
16) 
11| 
16| 
16} 
14| 





Bdx|USL 3-CVF-5X 
Bax, USL 3-CVF-5X 
Bdadx|EXd 6-XC-13-1 
Bax; Will SJRR3 
Chn|Will SJRR-4 
SG|POL 


6-84 |N 
6-84 |N 
12-84 |P 
6-90 |P 
6-111/P 
6-160}... 


UFF'\Nagl 
UFF | Nagl 
UFF Ster 
UFF|NGE 
UFF|NGE 

.|NGE 


TJC; 
TJC| 
Guid} 
yy 


' 


Brwn| 


\7-Smith 
|7-Smith 
8 %4-Tilt 
|8 %-Lbty 
|9-Lbty 
|9%4-Mono 





Velie, 60 


|Remy 


153624] 


25 |Ch-reg 


CH! Rome 


Remy| 


15) 


Bax,;POL 613-SHK 


6-113|/P 


ULFS:NGE 


Ind} 


%-Pin 





Wills Ste. Cl’re, 
Wills Ste. Cl’re, 


6| Delco 
8| Delco 


Willys-K’ight, 65! A-Lite 
Willys-K’ight, 66! A-Lite 


153624 | 
18274536) 
1342} 
153624| 


o | w 
gziz/¢ 


22 |Ch-sh 
No|.. 
20|.. 


o 
f=) 


30 | 


40 | AC-long 


Delco; Pack 

Delco| Pack 
A-Lite].. 
A-Lite].. 


Delco 
Delco 
A-Lite 
A-Lite 





16| 
16} 
15] 
15] 


SG. Willard 
SG! Willard 
Bdx/USL 3-HVX-8X 
Bdx|USL 3-HVX-8X 


6-140!N 
6-140|N 
6-166|N 
6-166|N 


RSS|NGE 
RSS'NGE 

UFF'.. 
UFF}.. 


Brwn| 
Brwn!| 
Ind] 
Ind| 


8 
8 
8 
8 
8 
d 
8 
8 
8 
s 
s 


|8-Mono 
|8-Mono 
fee 
Ri 


Res 
Res 
SB 
Res 
Res 
SB 


Res 


Res 
Res 
Res 
Res 





AmBsh—American Bosch. 
A-Lite—Electric Auto-Lite. 
B&éL—Bausch & Lomb. 
B&S—Briges & Stratton. 
bBdx—Bendix. 
Brwn—Brown. 
CH—Cutler Hammer. 
Ch—Champion (Toledo). 
Chn—Chain. 
Conn—Connecticut, 
d—Double contact. 


E&J—Edmunds & Jones, 
Exd—Exide. 
Guid—Guide. 
Havr—Haverhill. 
Hers—Hershey. 
Ind—Indiana. 
Ker—Kerite. 
Lbty—Liberty. 
LRB—Left running board. 
McK—McKe€lite. 
Mech—Mechanical]. 


Mono—Monogram. 
MS—Manual! shift. 
N—Negative. 

| Nagl—Nagel. 


URFS—Under right front seat, 
US—United States Gauge 
USL—United States Light 
|} Var—Various. 

| Vest—Vesta. 

| W— Wagener. 

| West—Weston. 
Wstghs—Westinghouse 
Willk—Willard. 
xlong—Extra long. 


POL-—Prest-O-Lite. 1 pelts: redone 

R—Remy. Stew—Stewart. 

RB—Running board. Tiff—Tiffany. & Heat 

reg—regular. Tilt—Tilt-Ray. 

NE—Northeast. Res—Resistance. TJC—T. J. Corcoran. 

NGE—National Gauge & Equip-iRSS—Right side 3-F—Two-filament bulbs. 
ment. a—Single contact. UFF—Under front floor. 

Oe eer mya, SB—Separate bulbs. UFS—Under front seat. 
—Positive. SG—Sliding gear. ULFS—Under left front seat. 

Pack Packard Electric. sh—short ULS—Under left seat. 

Pin—Plain. Spré—Sprediite. 


splasher. 
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These facts speak for shia ves 


Each Year USL Gains important 


Car Equipment Contracts. 1925 


Additions Include: 


AJAX 


AUBURN 
CHEVROLET 
(Partial) 
DIANA 
ELCAR 
FAGEOL 
GARFORD 
GRAMM-KINCAID 
HENNEY 
LOCOMOBILE 
MOON 
PEERLESS 8&0 
VICTOR 


USL Batteries Have Been Exclusive 


U.S. LIGHT & HEAT CORPORATION, Niagara Falls, N. Y. 


USL PACIFIC COAST FACTORY, 


| 
I 


(ni 


| 


| 
iN 


| 
| 


Equipment on the Following 


Cars for Years: 


DURANT 
FLINT 
GRAY 
MILLER 
NASH 

Special Six 
OVERLAND 
REPUBLIC 
RICKENBACKER 
ROAD KING 
STAR 
STEARNS-KNIGHT 
WILLYS-KNIGHT 
AND MANY OTHERS 


Oakland, Cal. 


| 


i 
Ailk 
| 


mi 


ie 


USL CANADIAN FACTORY, 
Niagara Falls, Ontario 


AUTO ad RADIO 
‘Batteries 


USL MANUFACTURES THE NATIONALLY KNOWN USL ELECTRIC ARC WELDER 


USL batteries are approved by prac- 
tically every leading automobile manu- 
facturer. 


Every year many new names are added 
to the USL initial equipment list. 


With but two exceptions, no car manu- 
facturer has changed from USL during the 
past six years. 


sf 


USL has 154 wholesale distributors in 
logical distributing centers. 


10,500 USL service stations and dealers 
sell and endorse USL quality. 


This constitutes an invaluable nation- 
wide service to car manufacturers, car 
dealers and users. 


“There is a USL Service Station near 
you.” 


The USL factory at Niagara Falls, New 
York, occupies a 33-acre site, with 26 build- 
ings and 10 acres of floor space. — 


Scientific knowledge, 27 years’ experi- 
ence and rigid inspection safeguard USL 
quality. 


Unlimited résources and vast produc- 
tion facilities guarantee maximum effi- 
ciency and economy. 


Sydney, N. S. W. 








USL AUSTRALIAN FACTORY, 
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Car Sales Forge Steadily 
Ahead in Most Centers 


T. PAUL, Minn., Jan. 12.—New car sales in St. Paul in 
1926 will show a substantial advance over 1925, in the 
opinion of dealers, whose order books now are running 

from 50 to 175 per cent. heavier than a year ago at this time. 


Although many of the orders¢ 
call for deliveries ‘‘after the auto- 











[ Distributor Doings) 


IN NEW QUARTERS 

Spokane, Jan. 12 (U. T. P. S.).— 
James L. Elam, distributor of Paige 
and Jewett automobiles, signed a 
three-year lease, effective January 
1, on the building at the southeast 
corner of Second and Lincoln. The 
building, which was recently va- 
cated by Ahrens and Ahrens, Hup- 





Nash to Address 
Wisconsin Dealers 


Milwaukee, Wis., Jan. 12.—C. W. 
Nash, president of the Nash Com- 
pany of Kenosha, Wis., will address 
the annual banquet of Nash deal- 
ers of Wisconsin and the northern 


peninsula of Michigan, Thursday, 
January 21, in the Fern Room of 
the Pfister Hotel, Milwaukee. 


~ better. 


mobile show,” to be held here early 
in February, all dealers are well 
satisfied with their. business and 
are confident that the “saturation 
point’ is as far away this New 
Year as it was last, or as it was 


when the industry first began. 
Most of the Ford dealers in St. Paul 
are asking for bigger contracts this year 
than last in anticipation of heavier sales 
on the strength of the many new improve- 
ments. The East Side Motor Sales re- 
ports orders so far this year about 80 
per cent. better than in the same period 
last year. The Muessel Motor Company’s 
books show business about 100 per cent. 


have 


New models and price reductions 
in to 


brought scores of prospective buyers 
Chevrolet dealers during the last ten days. 
The McDonald Chevrolet Company, th 
Midway Chevrolet Company and the Uni- 
versity Chevrolet Company report booked 
orders ‘‘exceeding last year.’’ 

There has been little slack in Hudson- 
Essex sales during the last several weeks 
and a point unusually high for the winter 
months has been maintained, according to 
the Twin City Motor Car Company. Sales 
of the coaches of both models, but. par- 
ticularly Essexes, are running well over 
150 per cent. greater than last year. 

Studebaker sales in St. Paul in 1926 
are expected to reach new high figures as 
result ef an expansion program being put 
into effect by the Studebaker Corporation 
of America, which recently took over the 
sales offices both here and in Minneapolis. 
Although no figures were announced, ‘‘sat- 
isfactory sales bookings’’ were reported. 

The widely advertised price cuts in 
Dodge have attracted much attention. 
Dodge sales in St. Paul always have been 
strong, and Louis Jordan of the L. W. 
Jordan Company predicts that the entire 
1926 season will continue at the strength 
shown during the last ten days. He es- 
timates sales during January will exceed 
last year’s sales by 50 per cent. 


ALLIANCE, O. 

Alliance, O., Jan. 12.— The 
post-Yule slump in new car sales 
has hit Alliance. 

The Looker - Freer 
Studebaker dealers; the 
Buick Company and the Motor 
Service Company, handling the 
Willys-¥ nis*+ and Overland lines, 
reported a brisk sale just prior to 
the holidays. These were largely 
deliveries for Christmas. 

Several Alliance motor car deal- 
ers are looking with optimism 
upon the prevailing slump, attrib- 
_uting it to automobile shows and 
the changed models which are 
making their debut at these ex- 
hibits. 


Company, 
Alliance 


.* 
CHARLOTTE, ™. C. 
Charlotte, N. C., Jan. 12.— 

Chevrolet and Dodge Brothers 
prices were the feature of the 
mew Car market here and in this 
immediate territory as the New 
Year got off to a fine start for 
the automotive trade. 

The announcement of the reduc- 
tions in prices of Dodge 
motor cars aroused more 
interest here than any 
similar action on the part 
manufacturer, according to in- 
formation obtained from the of- 
fices of Charles E. Lambeth Motor 
Company, 
utor. The new prices brought 
about a substantial pickup in sales, 
it was explained. This company 
now is able to make immediate de- 
livery on all models but failure to 


public 


of the 


accumulate a surplus, officials of 


— _ 


P- 


Brothers | 


previous | 


Dodge Brothers distrib- | 


Rochester’s Auto 
Row Shifting 


Rochester, N. Y., Jan. 12 (U, 
T. P. S.).—That the automotive 
industry in Rochester is in a 
prosperous state is indicated by 
the fact that several firms are 
seeking new and larger quarters 
or expanding their present plants 
to accommodate the increased 
business which they are now en- 
joying. 

Combine Motors, Auburn dis- 
tributor, has moved from East 
Avenue, Rochester’s “automobile 
row to 136 North St., where it 
now has about twice the amount of 
floor space. 

Miller-Lee Motors, Inc., distribu- 
tor of Overland and Willys-Knight, 
has moved t@ new and larger quar- 
ters in University Avenue. A serv- 
ice station, equipped with auto- 
matic door openers, washing ma- 
chines and modern shop equip- 
|}ment, is a feature of the new quar- 
|ters. 
| Gilpin Motors, Flint distributor, 
|now located in Main Street West, 
has filed an application to erect an 
($18,000 showroom at 1233 Univer- 
sity Avenue. The building will be 
60 feet wide and 112 feet long. 

The Cunningham-Joyce Motor 
;Corporation of 706 Dewey Avenue 
j;has just completed an addition to 
|its plant which makes it one of the 
jlargest Chevrolet service branches 
jin this part of the state. With the 
|new addition the building which 
| the firm occupies is now 90 by 158 
pom 
NEW: DISTRIBUTOR 

Rochester, N. Y., Jan. 12 (U. T. 
|P. S.).—The D. H. Tiffany Cor- 
poration, replacement parts house, 
has secured the distributorship for 
| Perfect Circle piston rings manu- 
}factured by the Indiana Piston 
| ting Company. 


| 








this company said, is causing them 

{to fear the possibility of difficul- 

|ties in making deliveries when the 
| spring demand develops. 

While the price generally has not been 

outstanding factor In sales of Chevro 

t cars, the recent reduction in 

las enabled the 

make a substantial 

had been ‘‘hanging fire’’ 

according to Fred Anderson, 

of that company. He described 

ns in this territory at this time 

tter than fair and improving.’’ 


h of 


number of sales 
for various 


December was 


far as sales by C. C 


Was concerned, 
retail department 
that the sales 
January were of ‘‘entirely 
volume, considering the high peak 
cember’s business. 

A slow but steady 
mand during the next six weeks 

spurt the spring demand 
was forecast by the Buick distributor, as 
|} well as Burwell-Harris Company, Nash 
| distributor; Hoppe Motors. Inc., Chrysler 
distributor; Upchurch Motor Company, 
| Studebaker distributor, all of whom re- 
|}ported a seasonal after-Christmas slump 
in demand 


linas, 
The 
reported 


of this company 
closed early in 
satisfactory’’ 


improvement in de- 


| and then 


mobile and Cadillac distributors, 


has 14,000 square feet of space. Between 250 and 300 Nash deal- 


ers will be in attendance at the 
banquet. Factory officials from 
Kenosha, including E. H. McCarthy, 
general sales manager, will meet 
with the dealers at this big annual 
gathering. 


NEW HUDSON DEALER 

St. Paul, Minn., Jan. 12.—Hud- 
son-Essex distribution in St. Paul 
was expanded this week with ap- 
pointment by the Twin City Motor 
Car Company of a new dealer on 
University avenue, the Dale Auto- 
motive company, headed by John 
Mehlinger and M. C. Binda. 


BUY OUT COMPANY 
Springfield, Mass., Jan. 12.—The 
B. H. Spinney Company has ac- 
quired the automotive accessories, 
replacement parts and equipment 
NEW POSITION business of : the Wetmere'dneabs 
Little Rock, Ark., Jan. 12.—;Company and has removed from 
George H. Compton, until recently|46 Hampden St. to 62 Hampden 
of the sales promotion department |St. Personnel of organization and 
of the Chevrolet Motor Company as lines of merchandise handled re- 
special representative, has taken |main the same. 





(British Auto 
Exports Higher 


Special from A, D. N, Washington Bureau 
Washington, Jan. 12.—British 
production and exports of auto- 
mobiles, trucks and motorcycles 
were considerably larger in 1925 
than in the previous year, while 
imports of passenger cars dur- 
ing the first eleven months of 
1925 nearly trebled imports for 
the same period of 1924, the De- 
partment of Commerce was ad- 
vised today. 

American cars predominated in 
the British imports, according to a 
cable from Acting Commercial At- 
tache H. D. Butler at London, who 
estimates that sales of new cars, 
of which 75 per cent. are light cars, 
will total 100,000—valued at more 
than $50,000,000 in 1926. 

“Some American cars sold excep- 
tionally well, and increases are 
noted in at least one high-priced 
American make,” the report states. 
“The outlook for American cars is 





encouraging. 





the post of sales manager for the 
Green Chevrolet Company, Little 
Rock. 
NOW SALES MANAGER 

Chicago, Jan. 12.—W. S. Mehaf- 
fey, for many years associated as 
an executive with Triangle Motors, 
Inc., when that firm represented 
the Haynes in Chicago, has been 
appointed retail sales manager of 
the Chicago branch of the Locomo- 
bile Company. 


BUTLER BUICKS 
Butler, Pa., Jan. 12. The 
Cheeseman-Watson Company, But- 
ler distributor of the Buick, has 
completely outfitted the Y. M. C. | 
A. team of the , Butler 





\ 4 


County | 
Basketball League, and the team is 
known as the Butter puscEs. | 
CHANSLOR & LYON 

HOLD SALES CONFERENCE: 


Seattle, 12.—The annual | 


Ya 


Jan, 








prices | 
Pyramid Motor Company | 
ex- | 
as | 

record- } 
Cordding- | 


£ ' ft 
c.. Buick distributor for the Caro-| 
it was understood. | 


of De-| 


develops | 


sales conference of Chanslor &| 
Lyon for the Seattle branch has’ 
just closed. E. J. McCarthy, North- 
west manager, was in charge. E. 
O. Johnstone, Pacific Coast man- 
ager for the American Chain Com- 
pany; Carl Palmen, head of Park- 
er-Waterman Company, and Rod- 
ney Johnson, manager along the 
coast for Johns-Manville, were 
among prominent factory repre- 
sentatives present during the four- 
day sessions. 





AVAILABLE: 
MERCHANDISING MAN 
Sales-Advertising-Organization 
Executive 


18 years’ experience and ag 

im automotive field Desires 

which will permit living in Philadel- 
phia. Accredited Al as to character, 
industry, personality and ability. Com- 
pensation secondary to opportunity 
Address 


GEORGE H. DUCK, 
|| The Wellington, 19th & Walnut 


Sts., Philadelphia, Pa. 











New Dep 
Ball B 


earl 


NEw Departures in any car are an 

indication that even in these 
days of strenuous competition the 
engineers have made their chief con- 
cern the car’s dependability in the 


hands of its owner. 


Other bearing types may cost 
less, but they would not give the free- 
dom from readjustment and replace- 
ment so essential in inaccessible posi- 


tions and those of hardest service. 


Established quality is responsi- 


arture 
ngs 


DP] OT KOT TORT KT) 


DY 


The user of a Red Seal Motor can be certain 
tf dependable, economical power, plus excep- 
tionally long life. And such a power unit yields 
the owner tangible returns on his investment. 


ble for the use of New Departure 
Ball Bearings in practically every 


make of car. 


The New Departure Manufacturing Company, 


Detroit, Bristol, Connecticut, Chicago 








[ontinental Motors [orporation 


Offices: Detroit, Mich., U.S. A. Factories: Detroit and Muskegon 
The Largest Exclusive Motor Manufacturer in the World 
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Wide Variation in 
Rental Averages, 
Reports Reveal 


Boise. Ida., Jan. 12. — Boise 
automodile dealers allow from 2 
to 16 per cent. of their gross ex- 
penditures each year for rent, it 
is disclosed by interviews with 
leading dealers. The low ex- 
treme is represented by the Boise 
Overland Company, and the high 
point by the King Motor Com- 
pany. 

Rental should be kept in pro- 
portion. that is not too high for the 

volume of business, but at the same | 
time high enough to get more than 
a hole in the wall, say King Motor 
Company executives. 

A somewhat different view of 
the itnportance of location is taken 
by the Boise Overland Company, 
operated by Ash Brothers. 

“Location is one of the most 
important features from an ad- 
vertising standpoint,” says Rus- 
sell Ash. “It is absolutely neces- 
sary that your goods be shown to 
the public or called to their at- 
tention in order to interest the 
masses. 

“Prior 
we had 


to the middle of the year 
a good location, but very 
poor facilities for displaying our 
goods. Since that time we have 
experienced a very healthy increase 
in our retail business, which can 
only be attributed to the location 
and the facilities for displaying 
our merchandise.” 





Belteve Central 
Location Essential 








San Antonio, Tex., Jan. 12.— 
An interesting contrast is brought 
out in the estimates given by two 
local automotive dealers regard- 
ing their rental costs. 

“Based on an annual volume of 
$100,000 gross sales,’ says Ward 
Orsinger, president of the Orsinger 
Motor Company, dealer in Flint 
and Star cars, “our rental will av- 
erage about 3 per cent. In arriving 
at this askienate I am taking into 
consideration only new car sales 
and am not including rental cost 
for storage, repairs and office. 

“This figure, I believe, a little 





is 


— 





————i 








ROM CZECHO-SLOVAKIA—These 


World Motor Transport 
Roosevelt in New York. 
Director Frank Marik. 


They 


Congress 
are 


two 


Director Ernest 


delegates came to the 
being held at the Hotel 
Mohelsky and 


pFesmacrecry in 1 Used Car 
Situation Seen for 1926 








| 

ee rON, O., Jan. 12.—A survey of the used car situa- 

tion indicates that the first quarter of 1926 will see 
more activity in used cars than the corresponding period 

a year ago. Already there has been an increased demand for 

used cars since the holiday season, and dealers are extremely 

| optimistic. 

Canton dealers, particularly the 
Chevrolet and Ford dealers, find it 
pays recondition the cars they | 
; accept in trade-ins and they | 
easier and bring escort 


— _ ~~ 


car sales for the first week of 

the new year are approximately 

25 per cent. better than a year 

ago, dealers report. 

| 

While the market was sluggish | M. F. Hauserman. assi 

ae — : i 55 j}ager of the Nash-Levy Motors, Nash- 

during the holidays, there has been | ajax dealer, reports used car sales as 25 

an improvement since the first of |to 300 per cent. better than a year ago, 
is ‘ - a a2 with December business more than 40 

the year and with the exception of | pe; cent. better than December, 1924 

open cars used car sales have M. C. Riordan, retail sales manager of 

. , ner ne the Missouri Valley Auto Company, Chrys- 

shown a tendency to ns k up. ler dealer, says used car sales are ‘‘much 

Recent price cuts in new cars, 
many of which already are ef- 


to 
Say 
} move 
| prices 
tant sales man- 








better than a year ago,’’ while W Sn 
fective, have had a tendency, deal- 


Birrell of the W. J. Birrell Motor Com- 
‘ 
(Underwood & Underwood.) y 
ers said, to slow up used car sales, 





Retires ‘Afte ter 15 
Years i in Business 


12.—John H. Quin- | 


of 


Chicago, Jan. 
Mo -| 


from | 


lan, president the Quinlan 


tors Company, has _ retired 


the automobile business and sails 


on January 21 for an extended trip | 


world. He has been in 
the Chicago field for fifteen vears 

All the business and good will of 
the Quinlan Motor Company has 
been sold to the Moon Motor Car 
Company and the Chicago sales- 
rooms will be a branch of the fac- 
tory in St. Louis. F. E. Walsh, 
general sales manager of the Quin- 
lan Motor Company, has been ap-| 
pointed manager 0& the new Chi- 
cago branch, which will conduct a | 
wholesale salesroom at the Wabash | 
Avenue address and a retail sales- | 
toom at 2029 South Michigan Ave- |! 
nue. } 


around the 





h:gh, caused by local business con- 
ditions, but at this time is satis- 
factory. Inasmuch as this has, 
been our first year with the Durant 
line, we will probably be able to 
reduce this figure in 1926. 

















The Fastest and Most Efficie 
Washer on the Market. Earns 
Profit with Less Investme 





More Busi 


* 
* 
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“Fests 453 Sergtesa 't.< 2c: 


by-dding Better Work 


DSON, 


MICH. 


sel guess 


} 
see | 
| 
j 
; 


H Heh Pegietre romps 


Asis: scturers ct 








| tion 


tire 
the 


L 
Indianapolis, 
store 
Logan 


| Healy 


tablished a shop and service sta- 
at 


pany, dealer in used Fords exclusively, re- 
ports more than 5 Oper cent increase 
Both say sales are double those of the 
week previous. 

as many used car prospects have B. M. Johnson, assistant sales manager 

preferred to buy a new car at the 

_—- ’ 

Ind., Jan. 12.—A}| reauced price rather than take a 
has been opened here by] chance on a used machine. 
Tire Company. The a | 


of the Hemphill Motor Company, Oak- 
Battery Company has es-! 
} KANSAS CITY 


land-Marmon dealer, says used car gales 
12.—Used 


OGAN TIRE STORE 


now are very satisfactory for this season, 
| while A. E. Smith of the Smith-Overiand 
Company, Overland dealer, says sales om 
used cars are seasonally quiet. John 
McQueeny, secretary-treasurer of the 
Frank Warner Motor Company. Ford 
dealer. says the used car market is very 
slow 








26 erte Noble St. 


Kansas City, Jan. 














Make it a Point to See the 


New Rickenbacker 


@ New artistic body designs of unusual 
beauty with exquisite interior appoint- 
ments set the smart new Rickenbacker 
apart as a car distinctly in advance of 
current practice. 

@ The car you select will have the identical 
chassis as used by Cannon Ball Baker 
with which he established so many 
amazing road halls throughout Amer- 
ica last year. 





@ You haven’t seen the Automobile Show 
until you’ve seen the beautiful new 
Rickenbacker in both Sixes and Eights. 


GARLAND AUTOMOBILE COMPANY, 43 W. 63rd St., New York City, N. Y. 


“™ EASTERN T. H. F. MOTORS, INC. 
22 Elizabeth Ave., Newark, N. J. 


J.B. TEETSEL, Paterson, N. J. 


GARLAND AUTOMOBILE CO. 
1296 Bedford Ave., Brooklyn, N. Y. 


E. F. CHEVALIER, West New York, N. 3.) 
PETER P. SMITH SALES CORP., Jersey City, N. J. 
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Newark Opposed 
To Time Payments 
On Auto Repairs 


Newark, N. J., Jan. 12.—Auto- 
mobile dealers here are opposed to 





selling repairs and service on the 
deferred payment plan. They are 
of the opinion that it could not be 
put into effect with any degree of 
success, 

fhe opinion seems to prevail that 
if a nan cannot afford to pay cash 
for his repairs or service on asort 
of ‘cash and carry” basis, he can- 
not afford to own a car, 

Even the tendency cf rendering 
credit to a concern’s regular cus- 


tomers does not meet with the 
whole-hearted approval of the 
dealers, who claim that there is 


sufficient time or credit business 


being transacted as It is, without 
adding more. 

“I am-unalterably opposed to it, 
or anything that closely resembles 
it,” said W. T. Crane, manager of 
the local Durant branch. “We 
have always transacted a cash-on- 
delivery practice as far as repairs 
and service are considered, and I 
can see no good reason why we 
should deviate from this custom. 
Piling on additional credit only 
makes for extra office detail work, 
and, in my opinion, the deferréed- 
payment plan would lose many cus- 
tomers for us. 

“For example, if a car owner 
happened to have had his car in 
a collision where the resultant 
repairs would reach a consider- 
able figure, it would be only 
natural for him to ask us to ex- 
tend him credit. To him this 
may appear logical, but to the 
dealer who has his salaries to 
meet each week it is often out 
of the question to extend credit, 
with the result that the customer 
gets ‘up in the air’ and refuses 
to do business with that dealer. 

“Then, again, the complaints I 
receive from time to time 
even the most trivial repair or serv- 


ice bills probably influence my 
opinion.” 

Russell Anderson, service man- 
ager for the Roseville Hudson Es- 
sex Company, says, “‘There is too 
much credit in the repair and 
“service end of the industry al- 
ready.”’ 

W. S. Burgess, of the service de- 


partment of the Morgan Motor Car 


Co., local Ford dealers, says, ‘“‘That 
as we render a 24-hour repair and 
service schedule, our customers are 
of the type who naturally cannot 


afford to have their cars laid up for 
any definite period, therefore a 
cash on delivery system, such 
we have in effect, is far more bene- 
ficial for our customers, hence I 
am against the deferred payment 
plan as far as repairs and service 
are concerned.” 


as 


over 


RADIANT BOOTH—The Pines Winterfront Company’s stall 
was unuasually attractive yesterday. 
factured by the company, opening and closing automatically, re- 
vealed a warm glow inside as cheery as a fireplace. 
was C. A. Pipenhagen, president, seen by the side of the radiator. 


The radiator fronts manu- 
Quite as cheery 


- 
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Parts Business 





Oakland, Cal., Jan, 12.—Parts 
replacement and shop equip- 
ment business showed no notice- 
able increase in 1925 over the 
year before. There is no par- 
ticular action in this field just 
now with the exception of elec- 


| 


trical replacement parts, which 
| are moving readily. This busl- 
| 


| ness is always good during the 
| wet season. 

will begin to move late next month 
as shops and garages prepare for 
the touring season. 

Winter overhauling 
kept the replacement 
business at a fair level, according 
to William 
ison Parts Company. 

The Colyear Motor Sales 
pany and the Weinstock-Nichols 
Company report no increase wor- 
thy of mention for the year 1925 
jas compared with 1924. 
| “Action in electrical replacement 
| parts is about all we can boast of 
| just now,”’ said Frank Carey, man- 
jager for the Oakland branch of 
i}Chanslor & lLywn, wholesale ac- 
| cessory jobbers on the 
| Coast. 
} “The vanguard of the country 
| garage shop equipment business is 
creeping in now.” , 


has 





UNITED AIR 


Flint, Locomobile, 


New York Automobile 
address United Sales, 
Ave., Chicago, Il. 





Distributors Wanted 


TRIBUTORS WANTED for import- 
ant open territory. Standard Equip- 
ment on Chrysler, Franklin, Jordan, 


100 other makers who equip their 
engines with United Air Cleaners. 


See Mr. L. J. Mraz, at 


CLEANER DIS- 


Moon, Kissel, and of 


Show, Space D-140, or 
Inc., 9705 Cottage Grove 


Com- 


Study the Sixes~Then 


| 


| 


| 
| 


——— 


Shop equipment for the territory i 


of motors} 
parts | 


Mackay of the Patter- | 
' 





Alliance Parts Plants 
Operating at Capacity 


Alliance, O., Jan 12.—With 
more orders on the books and 
plants operating night and day, 
Alliance factories contributing to 
the automotive industry expect 
1926 to be the most active and 
biggest year since the World 
War. 

The Transue & Williams Com- 
pany, makers of forgings for the 
automotive industry, is operating 
20 hours a day in order to meet the 
demand for forgings in the auto- 
motive industry. The outlook for 
continued improvement is very 
bright, according to Frank bike 
Trabold, general manager. | 

Plants of the Alliance Machine 
Company and allied concerns are 
operating 21 hours a day, at prac- 
tically full capacity. Auto parts 
are made by these concerns. 
Showing steady gain each year 





year in production, according to A, 
J. Morrison, general manager. 


drop in 


at the Commodore 


Suite 2039-41. 


Members of our New 
York and Detroit staffs 
will be there to offer 
all possible assistance, 
courtesy and service to 
our clients and their 
friends. 


This invitation is 
extended in the hope 
that we may meet, 
personally, many of the 
dealers who are receiv- 





for the past several years the ing our services, 
Woods Engineering Company, bulletins, reports and 
manufacturing the Morrison auto advice on management, 


used cars and sales 


problems. 
Come in and meet us, 


CRAM’S 
SERVICES 


jack, will have another unbroken 


— | 





CELEBRATE RECORD 
Quincy, Ml. Jan, 12.— The Quincy 
Automotive Supply Company cele- 
brated its record year as a whole- 
sale accessory firm at a dinner for | 
officers and employees. J. Gartha | 











Elzea was re-elected president; C. incorporated 
H. Morford, vice-president; FE. H. Buhi_Building 
Pullman, treasurer, and Ray Lee. | r 


secretary and general manager. 





THE NEW SIX-CYLINDER HUPMOBILE 





























Back to the Hupmobile 


Pacific 















Here is a six you must reckon with, 
if performance means a thing to you 
—a six that is bound to win you if 
you care one iota for the very ut- 
most, and at the same time the most 
economical,in six-cylinder motoring. 


The New 


HUPMOBILE SIX 








NEW SERIES HUPMOBILE EIGHT —There is not an eight power plant in ex- 
istence more soundly engineered; mer a performance progrem whichf can surpass it 











Now on Display at the Automebiie Show and by Hupmobile Dealers 
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e e e Among these may be mentioned | capitalizing on this universal feel-|Company of Philadelphia, which 
quipment isplays Rival bumpers, spotlights, stop lights,/ing the accessory people havelis standard equipment of several 
chains and windshield wipers. |greatly heightened the effective-|of the higher priced cars, is also 
a Engine protective devices are|ness of their displays. a big drawing card. 
New Cars as Attraction being displayed in a greater variety | New products are being fea- The filtration and aeration fea- 
this year than ever before. The | tured by a great many of the |tures of the oil-aerator and filter, 
cheney paanet chief classes of these are air/ firms. To name them all would |a product of Byrne, Kingston & Co, 
cleaners, oil purifiers and gasoline| be to compile a veritable cata- | of Kokomo, Ind., are being demon- 
strainers. logue of the items on display. l strated at the show before inter- 
Another outstanding feature of Some of the most interesting, [ested spectators, both of the trade 
the accessory section of the however, can be touched on, and laymen. 

show this year is the fact that An extensive display of its prod- United States Chain and Forging 
so many exhibitors are staging |lcts is being exhibited by the Ross|cCompany of Pittsburgh has added 
actual demonstrations of how |Gear and Tool Company of La- to its McKay bumper line new 
their products function. As one | favette, Ind, round front bumpers and round 
walks up and down he sees lights At the both of the Pines Winter-| fender guards, finished in black 

flashing, miniature cars bump- | front Company of Chicago the au-| Japan with nickel trimmings. 
| ing around to show the ac- |tomatically operated radiator shut- | There are three new Yankee 
tion of shock absorbers, bumper- jter for cold weather driving is at- lights made by the American Auto 
equipped cars charging against [tracting large numbers. Lamp Company New York, One 
poles, brake systems in action— The Moto Meter Company of | jig called the Super Four and com- 
everywhere motion. wheels turn- |Long Island City, maker of the! pines a stop signal, backing light 
ing, something happening. Boyce motometer, has its usual at- | and tail lamp in one bracket with 
From the absorption of the spec-| tractive display at the show. a name plate; the other two are 
|tators in these mechanical gyra-| Morse chain drive units are on spot lights known as Roadliter 

|tions it is safe to assume that the] display during the show at the|No. 18 and Roadliter No. 19. 
; demonstrations have made a hit.| Hotel Commodore. j The Monarch Bumper and Man- 
) It is a.natural desire to want to The Watson stabilizer, manufac- j 
see how a thing works, and in!tured by the John Warren Watson (Continued on Page 17) 
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EW YORK, Jan. 12.—Interest in the National Seiilite F | 
bile Show is by no means confined to the cars, if one | - CC O Sel On S 
is to judge by the throngs who have been visiting the | 

upper floors of the Grand Central Palace where the acces-| 

sories, parts and shop tools are exhibited. Each year this | 

feature of the show has been assuming more importance, and On OUY wat 

this year interest has reached a new high mark. 
In addition to the showing of Q—m sa RS 

the products of nearly all the|mote more efficient operation of |} 

prominent makers of these classes|the car. The large number of = % 

of automotive goods, many large| shock absorbers being shown is ; bt ° ° ° 

jobbers have taken space and are] perhaps the most noticeable factor ee In precisely that brief time you can hurl 


exhibiting the principal lines they leading to this conclusion; then | a new ELCAR 8-in-Line from 5 miles an 


carry. there are many new heaters and . a = 

A general survey of the items on | incidental accessories which make « Dey hour to 25 miles an hour! And from Io 
display leads to the conclusion that | for comfort. an ty ° e 

the trend of accessories is de-| The class of products which sell , to 60 miles an hour in 22 seconds flat. 
cidedly toward those which further|on the strength of their safety 

driving comfort and which pro-| features is also much in evidence. 


a 8, The tremendous, sweeping power needed 

to build up speed so swiftly is ready al- 

29,939,000 square yards of ways for the pressure of. your foot on the 

concrete street pavement accelerator of the new ELCAR 8-in-Line. 
were laid in 1924 | It’s a daily adventure to drive it! 














Picture the demonstrating possibilities of 


re) this great, new ELCAR! Imagine the 
ver 1000 effect on a prospect, sitting watch in hand 
and one eye on the speedometer, of see- 


eae * 
Cities Laid ing the indicator sweep from 5 to 25 in 


6 seconds! You need fear no other car 


Concer ete Streets with the strength and beauty and com- 


pleteness of ELCAR to offer. Among 
Last Year ELCAR §8-in-Line features are: Lycom- 

ing motor; complete Swan system, car- 
buretor and manifold; Bowen “One-shot”’ 


chassis lubrication; four-wheel hydraulic 


The reason for this na- brakes; balloon tires; 127 to 132 inch 
tion-wide popularity wheel bases; startling new bodies; two- 


pe vete rect bave- tone Murcote finishes. 

mentisthe fact that itis Stop at the ELCAR space today—see this 

the finest looking pave- great car, and talk with ELCAR factory 
executives. 

ment money can buy, 

and gives greater ser- 


vice value per dollar SPACE B-1 
than any other type. 
Grand 





Elcar Motor Company 
Elkhart, Indiana 


for Your Town,” will tell you the | Centr al Builders of Fine Vehicles Since 1873. 


Our free booklet,“Concrete Streets 


whole story. Ask for your copy. 
Palace 
PORTLAND CEMENT ASSOCIATION 
111 West Washi nm Street 
CHICA: 


A National Organization to Improve and 
Extend the Uses of Concrete ut ' : ' 
OFFICES IN 30 CITIES “WELL BUILT CAR. 
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Credit the Problem for 1926 | 


By C. A. VANE | 


General Manager National Automobile Dealers Association | Make Ford Airport 


HE big issue of 1926 will be financing of time sales. 
The signs of this “hard winter” were already readable | 

in many parts of the country in October, 1925. For the first: | ou. yan. 12.—At the close 
nine months of last year automobile factories were just about! ,- . conterence between Post- 
keeping pace with demand. Dealers everywhere were happy.! master Kellogg, E. G. Liebold, 
Most of them were making money. Dealer mortality was representing the Ford Motor Com- 
holding within the reasonable bounds that might be expected | pany, and E. B. Wadsworth, super- 


; of e ; intendent of contract air mail ser- 
in a business of such magnitude and of such hazard. vice for the Postoffice  Depart- 


First indications of the intensity of competition which ment, Washington, Mr. Kellogg an- | 


dealers are facing in 1926 began to show in October of | 2ounced the establishment of De- 
| troit as an airport on the trans- 


last year. And the expansion of credit facilities beyond 4) continental ait mail service route. 
safe point was closely linked up with the production and, beginning February 1. 

Ni titi hi h th di th fi t | The Ford airport at Dearborn 
selling competition which was even then sending up the first) win be used as the Detroit ter- 
warnings of what can be expected for this coming year. | minus. The planes will be the Stout 


During the first six months of 1925 it is certain | S-enetal moncpienel 086 wal Se 
|; operated in conjunction with the 
that the dealer body had made great progress. The 


‘New Mail Terminus 





manufacturers generally had made progress. .The 

stock market, balance sheets, dividends, everything 

by which success is gauged bears this out. Un- 

doubtedly the happy spirit which was general in the 

business because of these prosperous conditions can 

be given much credit for the response with which 

the dealers generally accepted and absorbed mer- 

chandising ideas. 

Business men operating at a profit, with stock condi- 
tions that contribute to profitable merchandising, with com- 
petition that permits holding expense within the narrow con- 
Aines that must be followed in this business, with producer 
co-operation leading toward sound tactics in financing there 
can be unity of action. 

Whenever we have seen dealer spirit drooping because 
of short profits, scanty confidence due to competitive con-' 
ditions, hostility of dealer toward producer because of either 
real or fancied grievances, we have seen a dealer body dis- 


business in 1925. 


over 1924. 


| 


HARRY A. WHITE TO HEAD 
STUDEBAKER K.C. DISTRICT 





Detroit, Jan 





DUTCH SUCCESSFUL 


‘uy RUBBER PRODUCERS 


| White, wholesale manager of the, 
Studebaker Detroit branch for the! 


|past four years, has been trans-| Part Played by Their 


| 
| 
j 
| 
} 
| 
| 
| 
| 





‘regular Ford air express serviceyService tq San Francisco. 
| - 


ferred to Kansas City, and will be 
manager of the Studebaker Kansas 
City district. He is succeeded 


New York district. 


Letween Detroit and Clevelana and 
Detroit and Chicago. 

This service gives Detroit a twen- 
ty-six hour schedule to and -from 
Sar Francisco and en eight-hour 
secvice with New York. This means 
a saving of approximately twenty- 
four hours in the New York service 
and better than fifty heurs in mail 





A Billion Dollar Year in Accessories 
By M. L. HEMINWAY 
General Manager The Motor and Accessory Manufacturers 
Association 

HE parts and accessory industry became a billion dollar 
Exclusive of tires, a conservative 
estimate places the wholesale value of products made for in- 
corporation in new cars and trucks and for improvement 
and maintenance of those already in use at slightly over $1,- 
000,000,000, with an increase of approximately 15 per cent. 
With tires added, the grand aggregate would 
,come within shooting distance of the two billion dollar mark. 

The year just closed saw a substantial improve- 
ment in conditions in the parts and accessory in- 
dustry, due in part to greater steadiness of motor 


in | 
Detroit by A. B. Connelly from the | 


organized, apathetic, immobile, waiting for the last curtain. | 


In the tax campaign the N. A. D. A. generated 
a great dealer interest by the 256 meetings con- 
ducted through the year and organized a powerful 
business demand that won several things. .It caused 


the writing into the Federal revenue bill of the pro- 


vehicle production and in part to greater manage- 
ment and production efficiency on the part of the 
parts industry. This branch of the business con- 
tinued throughout the year to suffer from scant 
profits on original equipment parts due to the drive 
of vehicle makers for lower prices. 


‘Plantations Overlooked 
—No Restrictions 


j 
' 


New York, Jan. 12.—The part 
played by Dutch owned rubber 
plantation companies in the world’s 
crude rubber situation has appar- 
ently been overlooked by inves- 
tors, when compared with organ- 
izations controlled-by English capi- 
tal. With the high prices which 
have prevailed during recent 
months profits accruing to the 
Dutch rubber producing companies 
have greatly increased and there 
have been liberal distributions to 
shareholders, says a Dow, Jones 
|; dispatch. The dividends, of course, 
|are not subject to the British in- 
come tax of 20 per cent. 

Dutch growers, moreover, pro- 
duce up to the limit and are free 
to sell their entire output at the 
best prices obtainable. British 
growers are compelled to live up to 
the restrictions imposed by the 
Stevenson act and naturally offer 
their product in the London mar- 
ket before disposing of it else- 
where. In the case of the Dutch 
this has resulted in their obtaining, 
in some instances, better prices for 
the commodity than those which 
prevailed in the New York or any 
other American market. 

This is the more important when 
it is considered that the rest of the 
world is fast developing the motor 
transportation habit and a slump in 
the demand for crude rubber 
American manufacturers is not 
likely to be as keenly felt in the 
near future as in the past. 

Crude rubber is one of the 





from 


main 


the Dutch In- 


Still, profits were more satisfactory than they were in 


vision for refund on cars in stock March 1 and 
sold after March 1 with different tax rates in 
effect. This thing alone will save dealers and man- 
ufacturers untold millions of dollars. 


exports from 


East 


1924, some companies in particular earning very substantial 
yields on their investments because of intensive work in} 
eliminating waste in executive control and production. 
industry has many problems on its hands regarding distribu- 


The 


The animation, the alertness and the spirit of the dealer | tion of parts, accessory and service equipment products sold 


body in general made possible the organizing of the great|through wholesale and retail trade channels. 


power that won that point. 
an industry of the nature such as ours will react to the local | provement may be expected. 
conditions which reflect the application of industrial prin-| 
ciples. 

It has been the contention of the national association 


For 1926 the outlook is bright. 
| to forecast conditions for the whole year, but every indica- 
tion points to a first quarter of steady production and sales. 


Association 


And so it will always be, that| and individual forces are at work on these problems and im- 


No one would attempt 


that America will absorb on a profitable basis a definite! A recent survey among representative members of the M. 


number of millions of new cars; That production within that 
figure will be healthy and profitable for dealers and manu- 
facturers. When production has gone outside that limit it 
has demonstrated that it is not healthy and profitable. Some- 
body gets hurt. 

The biggest issue of 1926 will be the finance issue and if 
production is mushroomed to keep pace with the ideas that 
are exemplified in the loose credits, the unsafe stretching 
of time terms, the inadequate sums of down payments, it is 

_ certain that there will be plenty of unhappy unprofitable 
elements in the business. Undoubtedly there will be big de- 
velopments on the point of time sale financing in 1926. 


the past year. 


cars and trucks. 





to be excellent. 


& A. M. A. showed almost unanimous expectations of busi- 
ness during the first quarter considerably in excess both of | 
the first and last quarters of 1925. 
based on the car and truck makers’ plans for increasing pro- 
duction throughout the first three months and on the needs 
of a motor vehicle registration substantially increased during 


These anticipations are 


What 1926 as a whole will bring forth depends on the 
general prosperity of the country and on the demand for new 
At present there is no cloud on the parts 
and accessory horizon and the prospects for the year appear 


dies. Most of the extremely suc- 
cessful Dutch owned or controlled 
rubber growing companies are lo- 
cated in Sumatra. An ample sup- 
ply of cheap labor is always avyail- 
able. At present, labor is costing 
the plantation companies about 20 
cents a day for men and 16 cents 
a day for women. Laborers are 
readily obtainable from Java, which 
has a population of 37,000,000, 
equal in density to England's 

The rubber growing land in 





| 





southern Sumatra is level, reducing 
the cost of first clearing the lands 
and afterwards of planting and 
tapping the rubber irees. This 

particularly the Lampong 
district, which isin the south. Here 
the cost of transportation is less 
than in most other sections because 


true of 


of close proximity to the export 
harbor. By reason of this and the 
favorable labor situation, rubber 


the 


cost 


is produced in dis- 
trict at a lower 
districts of Sumatra and also on 
the Malay Peninsula. At the same 
time rubber produced in Lampong 
is of the highest grade. 


Lampong 
than in other 
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Year Opens Better for 
Most of Tire Dealers 


HICAGO, Jan. 12.—Tire sales in all lines have improved 
4 considerably, dealers here report, and express the 
opinion that the-post-holiday slump is over, and from now 


on sales will continue at a good level. 

“We have had considerable in-@ = 
crease in sales over the preceding 
week,” the Auto Tire Sales Com- 
pany reports, “and all lines are 
much more active than they have 
been for some time. Small size 
pneumatics are our best sellers just 
now, with the larger sizes and bal- 
loon tires about evenly divided. 
Used tire sales are also increasing 
and tubes are in greater demand 
than ever before. Prospects for 


future business are very good in- Weather Causes Slump 
deed, and we anticipate a banner In Rochester Business 


year in 1926,” 

Small size pneumatics and bal- Rochester, N. ¥., Jan. 12 (U. T. 
loons are favorites with the Atlas |P. S.).—Dealers here report sales 
Tire and Supply Company also, | are falling below those of the same 
that company reports. Sales | period last year, and look for no 
have increased about 10 per cent. | relief until prices come down, or 
over the preceding week and {at least until the spring rains open 
about the same percentage over | up the roads and entice the tour- 
the same week of 1925. The | ists out again. 
company expects to break all | Phil J. Hoffman, president of 
records in the coming year and the New York Auto Tire and 
looks forward to a prosperous | Supply Company, Kelly-Spring- 
season. | field distributor and one of the 

“Balloons are outselling all other | largest tire houses in the city, 
lines this week,” the Guarantee | lays the blame for the slump in 
Tire and Equipment Company the tire business directly to high 
states, “and tubes are also selling | prices. 
well. The demand for high pres- 
sure pneumatics, especially in the | not until the old ones have given 
smaller sizes, is holding up well, 
but balloons are favorites. 
ness this week was much better, |plenty of orders come in here for 
and we look to a good year, as good spring delivery. They would start 
as we have had in the past five or | coming in right after the first of 
six veurs.” 








lines continuing about the same, 
No noticeable increase was re- 
corded in 1925 over the year be- 
fore. 

“High rubber indicates further 
price raises,” says Berg. “We 
have sold several of our business 
firms their year’s tire supply al- 
ready this year.” 





| 


They made up 


° . | il March. 
Sales 1n Oakland Dist. na Pt Anrcceey slump in business | 


ing the winter 

“4 year or two ago our Ccus- 
tomers thought nothing of dis- 
carding a tire after it began to 
show the wear and tear and put- 
ting on a new one in its place: 
Now they bring it around for re- 
pairs. And when those repairs 
wear out they bring it around 
again to see if it isn’t possible to 
prolong its life. 

“This practice naturally has in- 
creased our repair business tre- 
now,” says Louis Reno, head of the|™endously. In fact, I don’t think 
.. G. Reno Company, Kelly-Spring- | this end of our business has been 
GaiA dealer here }as good in many years. But, as 

“Inereased commercial activity | 27 tire dealer knows, = would 
n the East Bay has brought our | much rather sell new tires than 
ruck and solid jrepair old Lenin . 
ighest peak in our history | as @ prteny - me ae 
“Pneumatic business remains | of antes tie Gaaters ang a 
, - ; | somewhat heavier now than they 
ood, and we look for big replace- | were at this time last year. The 
i universal adoption of balloon 
tires by automobile manufactur- 
ers has swelled sales of this type 
of tire here until now they av- 
erage ahout 75 per cent. of all 
tires sold. 


: ? | whicl ire dealers exper-ence dur- | 
enow Gain Over 1924 | stich tre centers. eee 


Oakland, Cal., Jan. 12.—Tire 
dealers here report a slight gain 
in sales for 1925 over the preced- 
ing year. January has started off 
well and, owing to the large num- 
ber of automobiles sold in 1925, 
dealers anticipate record sales 
during the coming twelve months, 

“We look for price increases in 
ires during the next few months, 
ind are stimulating early sales by 
.dvising our customers to buy 





business to the 


1ent sales this 
ealer. 

A. E. Berg. head of the A. E. 
Berg Company, East Bay dis- 
tributor for Michelin and Fedcral 
tires, reports sales in both his 


said the! 








EEZEE Puncture Cure 


will end all tire troubles 


Dealers, connect yourselves with the greatest 
patented automotive necessity in the U. S. 


Good proposition offered 


Here is your opportunity to make money 
and make customers everlasting friends 


Eezee Puncture Cure is sold in many stores 
in Philadelphia alone 


It is young and it is growing 


Come with us now and grow and succeed 
with us 


Lose no time, Mr. Dealer, get our proposi- 
tion without delay 


EEZEE Manufacturing Company 


1111-1113 S. Broad Street, 
Philadelphia, Pa. 




















| Mona-Plating, which is claimed to 
|! be non-rusting. 


unite: the American Chain Com- 
|pany, Bridgeport, Conn., is display- 


ling its Weed levelizers, new shock 

| 5 

| absorbers, and the Federal Pressed 

| Steel Company, Milwaukee, has 
meses | 


|}two new bumpers, the Ambassador, 


eer 
Many Makers Exhibit! 
. numper o ingenious devices, 
Fl t f i i levi 
New Accessories | which are being exhibited for the 
In Operation 


| first time, deserve a word of men- 
| tion, 
— One is the Lugmat, a combina- 
tion step plate and luggage carrier. 
/Ordinarily the Lugmat fits flush 
ufacturing Company has on view|with the running board, but when 
for the first time its Supreme three- | it is desired to carry luggage the 


a two-bar model, and a line of 


round bar bumpers. 


(Continued from Page 15) 


place. 
F Snuggers are a new offering of 
new nickel-plating process called |. ae et : snamoetiees 


tire bumper line finished by a 


Individual models of the Hassler 
stabilizer, made by Robert H. Hass- 
ler, Inc., Indianapolis, are now be- 
Buicks, 
Fords, Hudsons, Chevro-| 


ing shown for Dodges, 
Essexes, 
lets, Overlands and Oaklands. 

A suction - operated windshield 
been 
Malco Products Corporation, Brook- 


| 


wiper has brought out by 





lyn, N. Y., and is being featured in 


its booth. 





Moto 
pany, Chicago, has a combination | 
gasoline filter and automobile lock tres. 
which is attracting a good deal of | 


Stromberg Devices Com- |} 





“We are still selling tires, but} 


their last mile of service,” he said. | 
3usi- |‘““Before th’s year we used to have} 


the year and would continue right } 


interest. } 
| An electrical test bench for test- | 
,ing automotive electrical systems | 
lis the latest addtiion to the line of 
Hobart Brothers, Detroit, and is 
| the center of attention at its booth. 
Perfection Heater and Manufac- 
j turing Company, Cleveland, is 
| diéptaying a new perfection heater | 
for Ford cars, priced at only $6.59. 
Several models of the Hardie car’| 
| washer, made by the Hardie Manu- 
| facturing Company, Hudson, Mich. 
}are on view. This washer is oper- | 
fated by pressure pump instead | 
of an air compressor, and is claimed | 
jto give a powerful flow of water | 
j and to make for speedy washing. 
| Stover Signal Engineering Com- | 
}pany, Racine, Wis., has on view 4 
| new three-day signal; the Jassen 
| Wind Deflector Company, Brook- 
jlyn, N. Y., has a new bar bumper | 
}and a double mirror; the United | 
| States Air Compressor Company, | 
Cleveland, is exhibiting its latest 
outfit, a two-gun 


| car-washing 











bar bumper and is showing its en-| plate can be raised to hold it in 


Quality is just as important a factor in 
wheels as in motors or axles. That is 
why the manufacturers of America’s fine 
cars use Buffalo Wire Wheels in prefer- 
ence to inferior equipment. 
racing drivers use them to meet the ter- 
rific strains of the speedway. Kissel 


the De Long Snugger Company 
Plainfield, N. J. These are shoulde# 
rests which fit over the back of an 
automobile seat and divide it into 
sections, providing side rests for 
the occupants. They may be slid 
along the seat to any position. 

A new rear view mirror, known 
as Visionite, is being shown by the 
K-D Manufacturing Company of 
Lancaster, Pa. Its feature is that 
it dulls the glare of headlights re- 
flected in the mirror from cars 
behind.* 

Something new in car heaters is 
the Mot-Acs hot water heater, 
made by the Mot-Acs Co., New 
York city. As its name implies, it 
utilizes the hot water in the car 


| circulating system to supply heat 
to the interior. 


Puffalo Wire 
Wheels are used by 
the following leading 
car manufacturers: 


Rolls Royce 
Pieree Arrow 
Marmen 
Cadillac 
Lincoln 


That is why 


Jordan 


Buffalo Wire Wheels are obtainable in all MeF aria 
diameter sizes for all makes and models 
of cars using either balloon or standard Moon 


f 
Cunningham 
Diana 


Volie 
Cleveland 
Stutz 


WIRE WHEEL CORPORATION 


OF AMERICA 
BUFFALO, N. Y. 


Rickenbacher 
Lecomobile 





CJhe New-Daq / 


JEWETT SIX 


with SALISBURY AXLES 


Dashing through early morning 
darkness speeding over an ice 
glare that ditched less tractable cars 
.. on December 19th a New Day 
Jewett traveled the 239 miles from All 

Detroit to Chicago in the amazing axles. 
time of 6 hours and 5 minutes. Half ber 
an hour faster than the crack Wol- 
verine train! A new road record! 


Jewett 
as you 


industry. 


Salisbury axles, front and rear, are 
credited with 
remarkable easy handling and well- 
sustained performance of this car. 


contributing to the 


Sixes have Salisbury 


That’s something to remem- 


watch this car write 


new pages into the history of the 


Salisbury Axle Company 


JAMESTOWN, N. Y. 























Spicer Manufacturing 
mpany 
South Plainfield, N. J. 





Parish Manufactarmg } 
Corporation | 
Reading, Penna. 


Sr ere 
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WILLYS-OVERLAND | ia 47 d ices } . 
NEW FINANCE way Case, ani} = PR Adah a 


lets, rerolling 36.09a27.00 First latex’ crepe, spot..... ry 
Bil ets, forging a |. 008 2.00 April-June «ss... pabees or oes 4 Every one of these Bonney *‘‘CV’’ 
eect toe sah 2 E79 | nibbed Soke Shas,” bot oo yam ah ore he 
| Blue ‘annealed she ; “60 } January-Marc h r++ 8 be ee ey a wh ge 
a : T April-June ‘ ‘ jy | the bolt before ‘ 
. | Auto _body ray |: x ‘59 | Para-Up-River, , Spot.... : More than tWice as strong as 
a e al e 60 Island fine q di h Thi “p ar” 
et ory "esi oO ami ete et ta ‘ “80 SCRAP RUBBER a ordinary wrenches. iin ear 
President W illys | Hot ogy strip 2. .30 |} Inner tubes, No. i. ' , shaped jaws for close corners. 


. | Pig Iron, Basic— | Inner tubes, No ~ \ Light and easy to handle. Nickei 
Explains It S 

















Valleys ... cous -90 | Inne vo. 2 ini 
| Eastern Pennsylvania .» 22.00a23.00 | Tire, auteniblie, White. tsa: .$60.00a70.00 | é aS . plated finish. 
| IRON AND STEEL § ! | Mixed anto tires 40.00 00 | \ ° 
oh t, tae 8 , 9 (Buying prices, f. o. b sw York. Reclaimed rubber—Tire reclaimed, “18c; | fy No. 25 Kit—-$7-85 
EW X ORK, Jan. 12 “—"| Heavy melting steel. ...$12.00a13.00 shoe reclaimed, lic; tube reclaimed, 22c. i strated ) 
Willvs-Overland Inc., | Machine shop turnings , 9.50a10.00 OIL AND GASOLINE (as illustrated 

; ys »} Cast iron borings.... Sees 9.50a10.50 MOTOR GASOLINE | - Set No. 25, as illustrated, con- 
has formulated a new Willys! %®. | cast scrap +++ -16.00417.00 | Garages (steel barrels)..... é tains six *“CV” Chrome Van- 
8 isl yar MILL PRODUCTS | Up-State New York..... a adium double end Engineer’s 
finance plan to cover time, Base prices, cents per pound, f, o. b.. mill Single tank cars, delivered, | — < SB wrenches with twelve different 


° High bré sheets.. 19%a | New York I e ose conf " ” ” 
“cehacag ag ff 2 ; : openings from %” to 1” to fit a 
purchases of automobiles | copper, in rotis....1°: 2i%a — | CRUDE PRICES AT WELLS - large range of sizes of U. S. S. or 


manufactured by this organi-:7'"°; ' . New brn 7928 9-05! SASTERN— Penn. grade oil S. A. E. nuts and Hex. Cap 


> as ' aimors io 82996 a x oe | Penn ade oil in Buckey : Screws, 
zation. The rate at which the | Ateminum, virgin 952997... 28 a 29 | Penn Specn tine Cor tines'00.: ee ae 
eS ee y niti 1} SEAMLESS TUBING Co. lines .$3 65/C abell 1 @ This Kit takes care of the greater 
difference between the initial}... wrasse ...... 03.75 | Braat’a District ean | RE RSE My nart of the mechanic's wrench 


. ’ Coppel , : 24.00 oil in Nat. Ragland ......_ 1.18 | needs and is an ideal kit for the 
dow n pay ment and the full z RODS Tran.Co. lines 3.65 Somerset 2 | car owner. 


a . . .! - round 5 to 9% Penn. grade oil . y ou Can Obtain Them F rom Y our ] 

pu cha e price of the car 1S High 5 ) nd 3 tO 2%2 In.) 16 % 28 — in Na t. Tran. NTRA 

handle d 1s he lo wes t Ai et OLD METALS ; nes grade o 
> Ss t * 2 ~Be Gai grac il 


offered through any finance! Following are dealers’ Cae's and sell-| in Nat, Tran. Princeton 
plan in operation, it is said. |cats.’New york—" “'" 8" © | £0. lines... 8.20) tilinois 87 | BONNEY FORGE & TOOL WORKS 
The charges for the financial | \oy 5 By clipp =. sai eet? in S. W. » aad wratertoe, > soe Allentown, Pa. 
accommodation are not written Auto radiators scocns CORal z enes grade on . pate oo mae ° 
into the down payment, but are een ieee weabs at 8, a 3% in Eureka P 
‘ > } q Line Co. lines 3.60) 
spread through the life of the {- — - ‘ wastes! ttt 
purchase contract. The car buy- | 
er figures his down payment on 
the delivered price of the car, 
and not on this price plus the 
finance charges. 
The down payment is convenient- 
ly low, and conforms to the gen-} 
erally accepted basis for initial) 
outlay of money. This. move on! 
the part of Willys-Overland opens | 
up the purchase of both Willys- 


Knight and Overland cars to thou- 
sands of new buyers. 
Subject of Study “aha 
in a statement regarding the 


general situation in car purchase} 
finance arrangements, Mr. Willys 
says:— 

“The question of finance in the 

















| 

purchase of a motor car is one of} var 
first importance in the mind of the | Announce 
buyer. It has been the subject of 

considerable study on the part of 

banks and finance companies for 

the past year. 


a oa 
“The convenience of a financial W 
accommodation covering a pur- ar In e rices 
chase as important to the average 


man as that of an automobile, the 
opportunity to divide his payments 
into twelve or more equal parts 
an ere See aeebes eneenned Because 1925 was the greatest year Moon Motors 
— has ever had—Because Moon-Diana Sales showed 
t has opened up car ownership . 
a ee eee cae eek ee more than a 36 per cent. increase over the pre- 
hey suld afford cars before. And . . 
it has done so without injuring vious year—Because an increased demand calls 
their credit or working a financial ° . e e 
hardship on them for a 41 per cent. increase in Moon-Diana pro- 


“It has permitted owners ol 


cars to step up into large duction scheduled for 1926—These are the chief 


terms which were advan- 

zeous to them. "PQS > : ‘ , | a y 

og ho «olla reasons for announcing the following new and 
per cent. of all car purchases are ania > lated << oo r 
ia tas Ge eae ie. Geen startling prices effective January 12th, 1926. 
nizing this fact, it is the duty of 
the motor car manufacturer to 
present to the hundreds of thou- 5 ‘ 
sands of buyers who are planning New Low Prices New Low Prices 
their new expenditures for trans- - . ry . a 
portation a finance plan which is For MOON SIX For DIANA EIGH'1 
equitable and sound in every de- 
tail. | . De Luxe Coach . . Roadster... a2 $1695 

Spread over a money volume of; . 


between $2,590,000,000 and $3,- Roads ter .: io 6 & a : Phaeton ee. 2a a m= ie $1695 


000,000,000, the rate charged for 2 

finance assumes large propor- | 4-Door Standard Seden Cabriolet Roadster . . $1995 

tions a 
a en ee Cabriolet Roadster . . $154: 2-Door Brougham . , $1795 

finan . ay : *s an d the rates De Luxe Sedan = és & a 5 4-Door Sedan De Luxe $1995 


il accomiroda 


apidly T) ~ ~ ® ; 
oe F.O.B. Factories F.O.B. Factories 


MOON MOTOR CAR COMPANY 


+ hay Ace dma Mls 2 go Mhetellpeone St. Louzs 


? 
@SE 


bank We are offering t 
buye the loan of the balance due]! 
on his car, at a rate which has} 
neve! been equaled before, and | 
which is founded on the soundest | 
basis of good banking 
“We are reducing his down pay- | 
ment, since we are not writing the | 
finance charge into the down pay- | 
ment.” 











- Dr. Julius Klein, 
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RUBBER INQUIRY 


Leading Automotive 
Men to Be Called 
As Witnesses 


Special from A. D. N. Washington Bureau 

Washington, Jan. 12 The 
House Interstate and Foreign 
Commerce Committee investi- 
gating the British crude rabber 
monpoly is expected to call the 
principal members of the rubber 
committee of the National Auto- 
mobile Chamber of Commerce as . 
witnesses this week, probably 
Thursday or Friday. 

They are Alvin Macauley, pres- 
ident of Packard; H. M. Jewett, 
head of the Paige interests, and‘ H. 
H. Rice, of General Motors, chair- 
man of the tax committee of the 
chamber. 

It was also learned today that 
the committee has recalled Sec- 
retary of Commerce Hoover -and 
director of the 
bureau of foreign and domestic 
commerce, both of whom testified 
on the opening day of the investi- 
gation. They are expected to ap- 
pear either Friday or next Monday, 
according to the present schedule. 

As forecast by Automotive Daily 
News, the House Committee is 
blocking all attempts of the Demo- 
cratic minority to broaden the 
scope of the rubber investigation 
to probe prices, profits and prac- 
tices of the American tire industry. 

Another effort by the Demo- 
crats to investigate the domestic 
rubber: business with particular 
attention to tire profits was de- 
feated by the committee when it 
voted to proceed with the British 
rubber monopoly and not to in- 
quire into domestic manufacture. 

The attempt to broaden the in- 
« liry was made by Representative 
F wks of Arkansas. It came dur- 
ing the testimony of Ernest N. 
Sniith,g general manager of the 
Arvaerican Automobile Association, 
‘ten it was developed that the 
rubber cost in a $40 tire is about $19. 

Drastic government ,control of 
cotton production and export in re- 
taliation. for the Stevenson act, by 
which Britain raised rubber prices, 
was advocated by Representative 
‘Vhomas D. McKeown, Democrat, of 
(klahoma, who appeared as a wit- 
1 ess. 

McKeown told the committee 
cotton producers were confront- 
ed by the same problems as rub- 
ber producers and as America 
controlicd the world’s’ cotton 
market, measures could be adopt- 
ed to stabilize prices. 

Mr. Smith in his testimony de- 
nounced the Stevenson act, under 
which Great Britain has artificially 
regulated the export of raw rub- 
ber to the United States and other 
countries, and said the A. A. A. 
had been investigating the prices 
of tires ever since the crude rub- 
ber cost began to advance. 


Velie Cuts Price 
On Three Models 


New York, Jan. 12.—Three_re- 
ductions and one increase in the 
prices of models for 1926 have been 
announced by the Velie Motors 
Corporation of Moline, Ill. The 
most significient price cut in the 
list is that of $255 on the roadster, 
while the only advance is that of 
$25 on the three-pdssenger coupe. 
Quotations on the roadster, five- 
Passenger brougham and = royal 
sedan are lower. 

The following prices, f. o. b. 
Moline, are authorized by the Velie 
Company :— 





New 
,450 


old 
$1,450 
495 1,750 
,450 1,425 
1,495 
1,825 


Chiub phaeton .... 

Roadster 

Three-passenger coupe .... 

Brougham (gray only) 425 

Roya) sedan 

De luxe sedan (new) 
The de luxe sedan is a new mem- 

ber of the Velie line, of special de- 

sign and built to custom-made 


standards. 





+ Franklin engineers are credited 
fee having perfected and intro- 
uced automatic spark control. 
This device, now seen on many 
other American cars, has been used 
on the Franklin since the original 
model was turned out, in 1902. 





Reclaimed Rubber 
Report Hurts-U: S. 


London, Jan. 12 (U. T. P. S.).— 
The announcement that it is ésti- 
mated that during 1926 the amount 
of rubber reclaimed ‘in the United 
States will probably- reach a fig- 
ure of some 400,000,000 pounds 
has created some stir here. The 
announcement appears to be an er- 
ror of tactiés, because comment is 
made that as most of this vast 
quantity will presumably be used 
in the manufacture of auto tires 








XECUTIVES in all manufac- 

turing and selling branches 
of the industry, who are keeping 
up to present-day requirements 
for merchandizing, are finding 
the. Automotive Daily News a 
Daily Necessity. 











it would have been better policy 
to hush the matter up. It is no 
advertisement for American tires 
selling here, which have so far 
been found of excellent quality, and 
will certainly prejudice British au- 
tomobile owners against their use 
to the great. advantage of the Brit- 
ish manufacturers. 





“Czar of Traffic’ Need 


In Cities, 


Says Dan iels 





New York, Jan. 12.—In_ this 
motor age the increasing need of 
every city and town is the service 
of a “Czar of Traffic,’’ according 
to George E, Daniels, vice-presi- 
dent and general manager of the 
Locomobile Company of America, 
who is attending the automobile 
show here. 

Accidents. can be greatly re- 
duced and congestion relieved by 





the placing of traffic direction 
under one head, he believes. 

“Besides being a person recog-. 
nized in police and civic circles in 
his municipality~ the czar should . 
be a man who can plan and exeé- 
cute future solutions to the prob- 
lems of his streets and thorough- 
fares, beside being able to regu- 
late existing conditions,” Daniels 
continues. 





825 


Coach or Coupe, at factory 





General Motors Mew Six is here: 


FTER a long period of preparation 
General Motors now presents the 


lowest priced high quality six. 
member of a famous family is an entirely, 


This newest 


new car, embodying the full scope of the 
corporation’s resources in engineering, pur- 
chasing and production. 


Into the field where low price has hitherto 
been the chief inducement to ownership the 
Pontiac Six introduces elements of size, 
beauty, comfort, stamina, foadability and 
completeness of equipment that are literally 
without precedent. Yet it sells at a price so 
unexpectedly low as to completely revise all 
existing ideas of motor car value. 


The Pontiac Six will be distributed as com- 
panion car to the present Oakland Six. 


Since the announcement of the new Oak- 
land Six, Oakland sales have reached heights 


dwarfing all past records. 


Priced from $70 


to $350 lower, embodying over 100 improve- 
ments and refinements, the new Oakland 
Six is bidding for leadership in state after 


state and city after city. 


Now automobile dealers who seek sales 
precedence in their communities have avail- 
able a double franchise—that of the new 
Oakland Six and its companion car, the new 
Pontiac Six. 


In: the light of previous history and what 
the future holds, it may be safely predicted 
that the Oakland-Pontiac double franchise 
will prove to be one of the most desirable 
and profitable in the entire industry— 


—a fact that should prompt every forward 
looking automobile dealer in America to 
make immediate inquiry, regardless of his 
present status and affiliations. 


QAKLAND MOTOR CAR COMPANY 
PONTIAC, MICHIGAN 


“CHIEF OF 


THE SIXES” 
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BUYING POWER 
AT HIGH LEVEL 


Pierce-Atrow President 
Predicts 1926 Will 
Be Prosperous 





New York, Jan. 12.—Main- 
tenance of buying power at a high 
mark during 1926, which is 
augured by returns from every 
field of industry at the close of the 
old year, indicates continued pros- 


perity for the automotive trades, 
Myron E. Forbes, president of the 
Pierce-Arrow Motor Car Company, 
who is attending the National Auto 
Show here, said yesterday. Mr. 


Forbes designated 1925 as the most 
profitable year in the history of the 


UTOMOBILE 
the National 
of the displays. 


} 





Pierce-Arrow Company, as well as 
of the entire industry, and ven- 
tured the prediction that this year 
will see the establishment of a 
new record. 

“It is significant that all of the] 
factors which contributed to the| 
s ss of the automobile industry | 
and of industry in general, still are} 
strongly in evidence,”’ he continued. | 
Tl ivorable agricultural situa- } 
tio he general industrial revival, | 
the prosperous condition in general | 
lin of business, the employment | 
si yn, the lowering of takes, all | 
point to a continuation of present 
prosperity. 

“The key to prospefity is the 
country’s buying power. Buying 
power is measured Ay earnings 
from the. development of our 
wealth of natural products or re- 
sources. That buying power is at 


a high mark and promises to main- 
tain a high level is apparent to any 
one who reviews carefully the fig- 
ures which represent the creation 
of economic wealth during 1925 in 
the key industries of the country. 
“The exact 1925 totals for many 
of these key industries will not be 
known for several months in some 





EXHIBITS amid artistic Mediterranean settings are this week attracting throngs to 
Show in Grand Central Palace, New York. The photograph below is a view of some 








Photo by N. Lazarnick 








Motor Performance Seen 


As Sales 


Basis in 1926 





EW YORK, Jan. 12.—“In the early days of the automo- 


bile era the buyer was principally concerned as to! 
whether his intended purchase would actually run- There | 
were many merry quips and jests concerning the fallibility | 





cases, but the figures are so nearly 
complete that a fairly accurate ap- 
praisal may be made. — 

“From Pittsburgh, the steel-mak- 
fing center, for instance,” Mr. Forbes 
asserted, “come reports that 1926 
undoubtedly will prove to be a rec- 
ord year in the consumption of 
steel products. The domestic cop- | 


per demand during 1925 increased | 


10 per cent. over 1924. The move- 
ment of freight by the railroads 
surpassed the record traffic of 


of motors, and Irving Berlin capitalized the public’s attitude | 
by inditing his well-remembered ‘Get Out and Get Under,’” 
said W. R. Angell, vice-president of the Continental Motor ! vaiuea at $32,385,000 in November, 
Corporation, one of the most pertinent observers of automo-| compared with $31,156,000 during 
tive affairs at the National Auto Show. 





“Then the motor situation be- 
came of secondary importance to 
the factor of appearance,” Mr. An- 
gell said. ‘‘As we look back on the 
era of fancy bodies, ornate wind- 
shields, fantastic 
hoods and _ the 











1923. Our foreign trade during | 
1925, according to a summary an- | 
nounced by the National Foreign 
Trade Council, increased nearly 12! 
per cent. over 1924. Total pubtic 
utility financing for 1925 represents 
an increase of about 11 per cent. 
over 1924, the largest previous year. 
Lumber production during 1925 | 
probably exceeded that of any year 
since 1916, except for the peak year 
of 1923. The output of pig iron 
during 1925 exceeded that of 1924 
by more than 6,000,000 tons. 

“The above-mentioned industries 
by no means constitute all of the 
basic industries of the country, but 
one can go on adding to this array 
with similar proofs of activities 
which created weaith and earnings 
during 1925 which surpassed those 
of previous years. 

“Thus it is that the leading mo- 
tor car manufacturers are looking 
forward with a carefully gauged 
optimism to 1926 as one ‘of the 
most prosperous years the industry 
has ever enjoyed.” . 


WALDRON SALES HEAD OF 
PENNSYLVANIA RUBBER CO. 


Boston, Jan, 12.—Announcement 
has been made of the appointment 
of L. J. Waldron as sales manager 
for the Pennsylvania Rubber Com- 
pany. 

Mr. Waldron has been local 
branch manager for the company 
for the last five years, and has 
brought the branch along until to- 
day it ranks as the company’s 
leading branch. His appointment 
as sales manager, therefore, comes 
as a well-merited reward. 

As sales manager he will make 
his headquarters at the home of- 
fice of the company, and he is 
leaving in a few days to assume his 
new at Pa 











duties Jeanneite 


hundred-and-one 
innovations that 
were introduced, 
our risibilities are 
aroused, 

“But from all 
the nightmares of 
designs emerged 
the present well 
recognized stand- 





‘ ards of bodies. 
W R. Angell fhe ingenious 
bodybuilders have incorporated 


practically every convenience in the 
bodies of today and in addition 
have, for the most part, achieved 
a pleasing appearance that is at 
once acceptable to the customer. 

“Now, however, the public is 

reverting to the early days and 
anaking motor performance the 
basis of sales. That this is true 
is illustrated by the phenomenal 
success of new motor cars intro- 
duced within the last two years 
and merchandized upon their 
marvelous acceleration. One by 
one, the leading automobile man- 
ufacturers have focused the buy- 
er’s attention upon the remark- 
able flexibility of power and 
economy of operation attained 
through a new four, six or eight 
eylinder motor. 

“It is the same old story peculiar 
to the development of every new 
industry. First the novelty of a 
product in a new industry develops 
scores of manufacturers and mill- 
ions of buyers. Right now this con- 
dition exists in the radio industry. 
For several years the hundreds of 
motor car manufacturers were con- 
cerned chiefly with production to 
satisfy the demands of waiting 
purchasers, But just as water seeks 
its own level so does an industry 








eventually settle down to a point | 
where with intrinsic value increas- | 
ed and sale price reduced through | 





production economies a sales equa- | 


tion is created and enjoyed only} 
by the manufacturers of superior 
products. | 

“Every one is familiar with the| 
natural curiosity in all of us as 
evidenced by the small boy who} 
takes apart his first watch, steam | 
engine or etectrical train just to! 
see what makes it go. This same} 
psychology is responsible for the 
intelligence of the. motor-wise| 
public. The majority of people no 
longer buy their automobiles from 
the show room floors. Instead 
they make up their minds in ad- 
vance and then go to the dealer 
handling the particular car they 
are convinced will fit their indi- 
vidual transportation requirements. | 

“Judging from the enormous 
mass of inquiries and requests for 
information received by the Con-| 
tinental Motors Corporation during | 
the past year or two, the specifi- 
cations and relative merits of four- 
cylinder, six-cylinder and eight- 
cylinder motors are of paramount 
importance to the purchasers of 
automobiles. The Continental 
Motors Corporation realizes the 
interest that exists in ‘what is un- 
der the hood.’ Of course, opinion | 
changes from time to time. The} 
four-cylinder adherents become, in! 
time, strong advocates of six- | 
cylindered power, and many of| 
the latter class eventually 





turn | 
their allegiance to eight-cylinder| 


IITNMOBILE 
ASH 


LE 


Arichfutureis yours. Thous 


ands are selling cars, making 

big commissions. Join Am- 

. erica’s richest, most progres- 
sive industry. In ten lessons 
we teach you vital facts. Act 
today. Write for free folder 
on how to enroll. 


Fisk Building New York 
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| ana United States plants were 


| at $46,271,826. United States truck 


| 408,330, 


NOVEMBER AUTO - 
EXPORTS GAIN 


VU. §.-Chnadian Trade 
In Month Totals 
$32,385,000 


Washington, Jan. 12.—-Combined 
automotive exports from Canadian 


October. The United States’ share 
of these exports was $28,043,000 
during November and $26,578,000 
during the month preceding, ac- 
cording to the Department of Com- 
merce. 

There were 219,681 passenger 
cars, valued at $167,453,384, ex- 
ported from the United States dur- 
ing the first eleven months, com- 
pared with 140,110, valued at $102,- 
594,561, in the same period of 
1924. Corresponding exports ur- 
ing 1923 and 1922 totaled, re- 
spectively, 116,974 cars, valued at | 
$83,109,269, and 60,051 cars, valued 


exports during the 1925 period in- 
creased to 49,735, valued at $32,- 
315,395, from 9,672, valued at $7,- 
during the 1922 period, 
from 22,787, valued at $13,603,849, 
during the 1923 period and from 
25,606, valued at $17,864,371, dur- 





ing the 1924 period. 


TIRE COMPANIES 
‘REWARD WORKERS 


Akron, O., Jan. 12.—The year 
1926 starts off prosperously for the 
employees of the General Tire and 





Rubber Company and those of the 


Goodyear Tire and Rubber Com- 
pany, as the former is offering to 
employees an especially advan- 
tageous insurance plan and the 
latter a bonus for their men whose 
attendance has’ been ‘reasonably 
regular.” ' . Z 

The General employees who wish 
to take advantage of the insurance 
plan will authorize the company to 
deduct from their salaries or wages 
& certain fixed amount each week 
which, placed on interest, will in a 
period of years provide a paid up 
insurance policy without deducting 
from the face amount of the de- 
posits, In the contingency that the 
insured should die ‘during the 
carrying period the policy is op- 


erative and when the policy is 
paid up the deposits will be re- 
turned in total. 

A bonus of 5 per cent. for the 
‘factory workers, payable each pay 
,day, has been announeed by the 
|Goodyear Tire and Rubber Com- 
pany for the men whose attend- 
ance has been “reasonably regu- 
tar.” This phrasing means that 
|the men must report on time each 
day, an acceptable excuse being 


the one exception, in order\to be- 
come eligible for the bonus. 


MOTIVE OUTPUT DOUBLED 

Milwaukee, Wis., Jan. 12.—Mil- 
waukee'’s automotive industries, in- 
cluding automobile manufacturers, 
parts and accessory makers, more 
than doubled the value of their éx- 
port products during the past year, 
according to a statistical summary 
made here. The 1924 export busi- 
ness totaled $1,336,663, compared 
with $2,980,707 in 1925. 








Oakland, CaL, Jan. 12.—The La 
Belle Auto Washer Company of this 
eity has started the manufaccture 
of a combination sponge and rub- 
ber hose. 


FOR RENT 


All or Part 
NEW 


Service Building 


now being constructed 


West 58th St., N. Y. City 


6 Stories 
15,000 Sq. Feet Per Floor 


Apply te 


Mark Rafalsky & Co. | 


21 East 40th St. Vanderbilt 2027 














pe eee gs 






A NEW fourteen story 
fireproof structure containing 
every modern convenience 


Capacity 1,034 
The location is unique: 
subway, elevated, sureet cars, 
busses, all at door. : 


RATES 


Room, private toilet $2.50 | 
Single Room with bath 3.50 ||p 











a || 
Be |! 
















M. P. Murtha, Gen. Mgr. Dugle Parking Spac 
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STEEL CONTINUES 


Most of the Producing 
Interests Booked for 
First Quarter 


i 


| 


| PITTSBURGH, Jan. 12.—The 
automotive industry contin- 
ues to be am active buyer of 
steel products, say makers in 
this area catering to the au- 
tomobile trade. Mest of such 
producing interests are well 
booked through the first quar- 
ter. <A considerable part of 
the shipments by Trumbull 
Steel Company, in December, 
reaching 40,600 tons, went to 
motor car builders. Some of 
the district fabricators, such 
as the Powell Pressed Steel 
Company, Hubbard, and the 
Youngstown. Pressed Steel 
Company, a subsidiary of-the 
Sharon Steel Hoop Company, 
are largely benefiting from 
the current buying for auto- 


motive needs. 

The steel market in genera! con- 
tinues to improve. Production is 
steadily increasing, more blast fur- 
maces are being added from week 
to week, until at present the aver- 
age production in the Pittsburgh 
and Youngstown districts is better 
than 90 per cent. of capacity. 

Full finished sheet prices show 
no variation and will probably re- 
main at current levels during the 
rest of the quarter, though a ten- 
dency to strengthen prices in gen- 
eral is evident. The 4.50c price 
2 pound for No: 22 gage automo- 
bile body stock is well established. 

Non-integrated sheet producers 
look for an advance during the 
quarter in the price of sheet bars, 
to apply on second quarter ship- 
ments. Most of the sheet rollers 
in this territory are protected on 
their steel requirements to the end 
of the quarter. 

There will be some expansion 
during the year by the Youngstown 
Sheet and Tube Company in its 
rolling mill capacity at Brier Hill 
works, to absorb surplus semi- 
finished steel. It is quite likely this 
expansion will take the form of 
units capable of rolling steel re- 
quired in automobile manufacture. 

At Weirton the Weirton Steel 
Company awarded to the Koppers 
Company the $2,500,000 by-product 
coke oven contract during the week. 
This is part of the $15,000,000 ex- 
pansion program outlined by Weir- 
ton for this year. : 

John T. Harrington, Youngstown 
lawyer, now head of the Trumbull 
Steel Company, issued the foHow- 
ing statement to stockholders:— 

“We are going into the new 
year with more orders on our 
books than ever before, and every- 
thing points not only to a continu- 
ance of but an improvement in 
prevailing business conditions. Ad- 
mittedly we have a well built and 
well laid out plant, a well diversi- 
fied line of products, a splendid list 
of customers and, in my opinion, a 
well rounded, competent and en- 
thusiastic organization; therefore, 
with fair business conditions your 
investment in this company should 
be a very satisfactory one.”’ 


REGISTER HIGH IN 
RECOVERING AUTOS 


Milwaukee, Wis., Jan. 12.—The 
Milwaukee police department es- 
tablished an enviable record dur- 
ing the calendar year 1925 in the 
activity of its stolen auto depart- 
ment. Ninety per cent. of all cars 
reported stolen during the year 
Were recovered, according to John 
Bauschek, superintendent of the 
Milwaukee bureau of identification. 
The statistics were compiled by E. 
J. Courtney of the bureau of iden- 
tification. 

During 1925, the records showed, 
a total of 1,171 Milwaukee auto- 
mobiles were reported stolen to the 
Milwaukee police department. Of 
this number, 1.050 have been re- 
covered, and 121 are still missing. 














‘AUTO DEMAND FOR | 





plugs 


the exhaust and the self-starter. 


within thirty minutes. 





Gua VIEW OF THE DODGESON ENGINE, showing sim- 
plicity of design. The twin carburetors, oiling system and spark 
all on the driver's side. 


der head removed to show rotary 
is removable in one piece and can be replaced by a loaner head 


The right-hand side carries only 
The insért gives a view of cylin- 
valve system unit. The assembly 











TELL, 








New Heater Gives 
Motoring Comfort 


New York, Jan. 12.—Warm fresh 
air for the winter motorist is now 


er, which is on exhibition at the 
automobile show. 

Air is taken from the outside, 
passing through the heater, which 
is a permanent part of the exhaust 
line, and is then piped into the car, 
The outlet can be in the floor, roof, 
under the seat or any place that 
can be reached by a flexible pipe. 
Heat is produced within two min- 
utes and reaches 295 degrees at the 
register, which cleans itself every 
time the heat is turned on and off. 


FREE 


A Latest Velie 


Closed 
Model 


To the Person Who Gives 
It the Best Name 


This entirely different 
and interesting creation 
is now being exhibited 
at the Automobile Show. 


Gee The Aristocrat 
At Space B7 : 

Suggest a Name for It 
For the best name, we 
will give a duplicate of 
the show model, fully 
equipped. 
—A Better type of Car 
Design. 





Avery different and or- 

iginal combination of 
uty, Performance 

and Dependability. 


Gtudy the New Neon- 
Vibration Motor 


Possessed of remarkebly 
Power, and Ac- 
— while retaining the 
— flexibility, quietness 
and long life for which the Velie 
long been noted. It is abso- 
lutely Vibrationless. 
Should two or more persons sub- 
mit the name selected as best, 
each will receive a car identical 


with that offered. Answers must 
be received by March 31. 


Moline, Ill. 





assured through a newly patented | 
device, the Kelch Ventilating Heat- 


Velie Motors Corporation 


Manufacturing arrangements 
have been made with Ireland & 





| Mathews Manufacturing Company. 


Kenmore to Have 
New Miller Plant 


Akron, O., Jan. 12.—It was an- 
nounced by Jacob Pfeiffer, presi- 
dent of the-Miller Rubber Com- 
pany, that a new warehouse and 
reclaiming plant will be started 
soon in Kenmore. When the plant 
is completed it will be the sixth 
factory for Kenmore. 

It is expected that the buildings 
will be completed by spring and 
approximately $100,000 will be in- 
vested. Plans call for one, two 
and three-story buildings on a 
thirty-acre tract of land. 

Pfeiffer could not state just the 
number of employees the new in- 


BUICK MAKES 100,000 
OARS IN FIVE MONTHS 





New York, Jan. 12.—‘The last 
100,000 Buicks were built in the 
five months since July of last year 
and were finished December 14,” 
said H.-H. Bassatt, president and 
general manager of the Buick Mo- 
tor Company, yesterday. 

“The average production during 
this latter period has been 20,000 
cars a month. The company is 
spending $2,000,000 for increased 
capacity to make possible a pro- 
duction of 1,200 cars a day and 
300,000 cars a year.” 





dustry would requtre, but said that 
while reclaiming will be carried 
on, the greater part of the building 
wiH be used as a warehouse, . The 
main building will be 300 by 90. 


— 


Distributors 
Wanted 


For a gauge that shows the 
contents of an underground 
tank at a distance. Accurate 
from 14 to 214 gallons 
in a 550-gallon tank. 
Salable to filling _ stations, 
garage trade, etc., also for 
fuel oil installations and stor- 
age of any liquids. 








An officer of the company will 
be at the Automobile Show, 
Booth D-190. 


Write or ’phone for appointment. 


SARTOMETER SALES CO. 
1819 Broadway, New York, N. Y. 
Phone Columbus 2131. 





























s Low-cost Tra 


Sfar 


The Star exhibit in- 
cludes, for the first 
time, a five passenger 
Landau Sedan on 
the new Six-cylin- 
der chassis. A car of 
Fifth Avenue qual- 
ity at low price. 


New York Show Headquarters 
Parlor G, Roosevelt Hotel 


Built by Durant Motors 


nsportation 


Cars 
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Automotive 





BUYERS’ DIRECTORY 
and GUIDE 


Daily News 











Reference List of Prominent Automotive Associations 





National Automobile Chamber of Commerce, 
366 Madison Ave., 


New York, N. Y. 





1809 City Hall Sq. 


Automotive Equipment Association, 


Bid., Chicago, Ill. 





Motor & Accessory Manufacturers’ Association, 
250 West 57th St., 


New York, N. Y. 





National Automobile Dealers’ Association, 
320 North Grand Ave., St. Louis, Mo. 





National Standard 





310 Hofman Blvd., 


Parts Association, 
Detroit, Mich. 








RADIATOR MASCOTS _ 


CARBURETORS — 





MOTOR GLO 
“Sees at Night’ 
Can be attached to any 
size Moto Meter. Supplied 
vith brilliantly colored 
s and side window 
whicl up at night 
Write for illustrated cat- 
alogue showing 109 new 
ascots. 
IRVING FLORMAN CO 
53 Lafayette St.,.New York,N.Y 














FLEET OWNER-LISTS 








OVER —-S CARS OWNED BY 
1,000 SN. Y¥. CORPORATIONS 
These fleet owners offer a huge market 
for your product. Are you reaching 
them? Do sou know the man te sec? 
There’s a liet of these fleet owners. 
kept up to date and giving the name 
ef the right man to see. Used by the 
anan people in the business. M. 

MACHOL, 417 Central Park West, New 
Yerk City. Tel. Academy 8181. 














VENTILATORS 








POSITIVE VENTILATION 
FOR CLOSED CARS 


THE NICHOLS-LINTERN CO. 
7960 Lorain Ave., Cleveland, Ohio 














Use this directory section te let the in- 
dustry know where you are and what you 
have to seit. 


APEX 
gece Tie 


“Harvessed Economy 


“TRULY A GASOLINE SAVER” 


It’s a KNOCKOUT for the 
FORD, DODGE, 
CHEVROLET and 
WILLYS KNIGHT 
Dealers Literature for the Asking 


APEX SUB-CARBURETOR COMPANY 
2333 North Illinois St., 
Indianapolis, Indiana. 











_ LUGGAGE 





- |diversified talents. 


;partment and trying 
| department 


‘SUCCESS SECRET 
IS ORGANIZATION 


‘Value of Har Horinony Is 
| Stressed by Head of 
Rickenbacker 


New York, Jan 12.—‘‘A one-man 
band doesn’t make very good 
| music, seldom gets very far finan- 
| cially, never leaves anything to per- 
petuate memory and never has 
janybody to carry on after him,” 
said Mr. B. F. Everitt, President 
and General Sales Manager of the 
Rickenbacker Motor Car Company, 
jto illustrate his remarks in an in- 
terview on the subject of business 











administration at the show yester- 
lay. . 

“These are days of -specialists. 
Modern business methods, espe- | 
cially manufacturing, call for the! 
co-ordination of many kinds of! 
highly specialized knowledge and! 


! 
| 
| 
| 


“Just as no man can 
great as a pianist, violinist and also | 
excel with saxophone and traps 
$o.no man can hope to know or to} 
diréct al] the’ various departments } 
of an industry himself. 

“I do not mean to say the ex- 
ecutive head of a concern should 
not be thoroughly conversant 
with every department of the 
business. This he must be, or 
else he must spend a world of 
time and money buying the in- 
formation. He will make a great 
many mistakes and fall into a 
number of traps before he learns, 
not what to do, but what not 
to do. 

“However, 
| working 


hope te be! 


general 
of every de- 
to run every 
are entirely 


having a 
knowledge 


himself 


idifferent matters. 


For All Cars 


There is a Weisman 
trunk for every standard 
automobile. Send for 
catalog sheets. 
| Weisman Luggage Mfg, 

S sracuse, Be 


Corp. 





Velie ‘Lucky Name’ Contest 


Arouses Public’s Interest 


New York, Jan. 12.—Red Grange, , 
Venus, Mary Garden, Gloria Swan- 
son and Wales—meaning, presum- ! 
ably, a prince of that title—are 
some of the names that have al- 
ready been suggested by visitors 
to the National Auto Show for the 
new model Velie now on exhibition 
there which will be given to the 
person choosing the most accept- 
able appellation for the new car. 
Indications are that before the 
contest closes March 31 the name 


| offered, 


ifor 





of every — current celebrity _and a 


Classified 
Advertising 


CLASSIFIED RATES 
5e word (per daily insertion) 

















BUSINESS 


WANTED—Partner 
push 1 pr 

tion with gar Address 

Brooks, Eldorado, Ohio 


a WANTED 


OPPORTUNITIES. 
with capital to help 
business in connec- 
James B 


ymising 


ige 


: HELP 
WAN1 ED—Two aut 
mission, no sala 

and good 2 
Elmora, Pa 
FOR SALE 
; BOOKS 


1 we 

sizes; all 

e on any | 
e¢ i y them 

S agency, garage repair | 

Station. etc. Save money | 

dering from AUTOMOTIVE SY 

27A Thames St., N. Y ity. | 
ESTAB LISHED Auto and org » Supply 
tore deal location; che ——— 

, 1317 Bushwick Ave., Brox — N.Y 


in | 


| its 


| closed car 


‘supplied at the Velie booth, 


|native of turning in their 


— | Moline, 


| Motor 


ready 
jand 
jable 


jhave graduaily 


! 
executive is a! 
the ability to! 


“The -successful 
man who possesses 
get together an organization of 
men, every one of whom is a 
master in his own special depart- | 
ment, harmonize the various per-! 
sonalities and characters, co- -ordi-| 
nate their work and then direct; 
it to the one common end. | 

“This matter of harmonizing | 
and co-ordinating is not so sim- 
ple as it sounds; and just | 
because the ability to accomplish | 
this is one of the rarest talents 
among men, is why we find so 
many more failures than sue- 
cesses, 

“If the Rickenbacker organiza- 
| tion represents harmony to aj; 
marked degree, and if the results} 
ij have indicated that condition, then | 
it is because the department heads | 
have worked together for so many | 
years that their early differences | 
disappeared and ! 


j 


{each one has learned to have a | 


great many of tne past will be' 
as well as some original | 
titles. 
“Call it Watseka,” 
“and your car will have the pat- 
ronage of every woman in America, 
for ‘Watseka’ is the Indian word) 
‘beautiful. maiden’.”” Velie of- 
ficials are not so sure they can 
depend upon the average buyer's! 
acquanitance with the aboriginal! 
American language, however. 


“The method adopted by the Ve- 
lie Motors Corporation for naming 
new creation is unique,’’ 
official said. ‘In the past, factory 
officials have taken the responsi- 
bility upon themselves. This is the 
first time the public has had a part, | 
with a brand new, fully equipped 
as a reward for the win- 
ner.” 

“Lucky name” blanks are being 
Space | 
B-7, and contestants have the alter- 
choices 
at the show or of mailing them to 
the Velie Motors Corporation at 
Ii. 
Judges for the contest 
Smith, president of 
field & Co.; Sam Shelton, 
Age; C. S. 


include 

Critch- |; 
editor of | 
Benham, James 
Sullivan and J. H. Ford. Those al- 
received show wide variety 
a large number have consider- | 

merit, according to C. W. Had- 
den, sales of the Velie} 
Motors Co ion Everv ba 
teStant vill receiv le r of} 


Scott 


manager 


porat 


’ , ‘ + , 


one woman | the Rickenbacker Motor Company; 
visitor at the show sald yesterday, | Carl - 


| models. 


one} 


| years, 


| ment that the 
|Company has been 


very great regard for the opinion} 
as well as the ability of the others. | 
“E. R. Evans, chief engineer of | 


Tichenor, factory manager; 
|Harry Cunningham, secretary- 
; treasurer; Roy Hood, manager of 
purchasing, have all been associ- 
jated with me and with each other | 
for a period of nearly twenty years. | 
Out in the shop is Louis Dorr, in | 
|charge of building of experimental 
Louis has been with me 
isince the dawn of the industry. 
Fred W. Hornby, superintendent, 
came with me in 1908. My secre- 
tary, Miss Wellwood, has occupied | 
that position for twelve years, | 
and knows and is known by all} 
the department heads. 

“George Washer, superintendent 
painting and trimming twelve 
came off the line and up 
through. These are only a few ex- 
amples—a full list would include 





of 


|almost every man in the plant and 


cover periods of ten to 


years. 
“Many 


twenty | 
people express amaze- 
Rickenbacker Motor | 
able to accom-| 
plish so much in a time. 
“It is a wonderful achievement’) 
for a young concern, they say. As | 
a matter of fact, however, Ricken- 
| backer Motor Company was not a 
|young concern, but on the day it | 
was incorporated was one of the} 
oldest in the industry, because the 
men who constitute its executive | 
heads had worked together and 
varticipated in several notable ee 


so short 


‘cesses in automobile manufacture.” 





An 
Astounding 
~ Record 


In 1925, the first full 
year of its existence, the 


NEW YORK 


EVENING GRAPHIC 
carried 


2,186,676 


lines of advertising 


OMPARATIVELY 
speaking, this record 


presents one of the most 
phenomenal achievements in 
the history of journalism. 


Not only does it symbolize 
progress to a remarkable de- 
gree, but it embodies that most 
sought for necessary require- 
ment—confidence of the adver- 
tising public. 


The factors that have combined 
to make New York’s only com- 
plete evening Tabloid news- 
paper an influence of power in 
the evening newspaper field 
comprise every feature of in- 
terest to every member of the 
family. 


Hundreds of thousands of these 
families constitute a buying 
power that keen business men 
have been quick to seize upon 
and utilize. 


The outcome has resulted in 
this newspaper becoming one 
of the livest and most produc- 
tive advertising mediums in 
the history of newspaperdom 
—an accomplishment achieved 
in less than one year and a 
half from the first day of 
publication. 


The 
NEW YORK 


EVENING GRAPHIC 


Published by Bernarr Macfadden 
H. A. AHERN, Advertising Manager 
25 City Hall Place 


POWERS & STONE, 
250 Park Ave., New York 


Inc., Western Representatives 


First Nat'l Bank Bldg., Chicago 


“A human interest newspaper” 
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FRANKLIN MEN TO HEAR 


~, December, usually a dull month| In commemoration of its tent 
Wash Motor Clubs in their business, brought the] anniversary the company presente@ 
is each of its 55 .employees with @ 
life insurance policy. These pole 











CHEVROLET PLAN 








largest volume of business for the 
entire year of 1925, officials of the 








SAVES HUGE SUM 


G. M. A. C. Financing 
Seen as Boon to 
Buyers in 1926 


New York, Jan. 12.— Predicting 
a saving of $10,000,000 by pur- 
chasers of Chevrolet cars alone 
during 1926, officials of that com- 
pany here to see the National Auto- 
mobile show yesterday character- 
ized the Motors Accept- 
ance Corporation financing 


General 
plan 
as a stimulus to buying and a rem- 
edy for 
which 


the high-interest charges 





have heretofore deterred | 
many prospective purchasers from 
owning motor ears. Producing | 
Statistics to prove the economy | 
which will be effected by Chevro-} 
let buyers this year, a finance ex-| 
ecutive of the company outlined | 
the plan as follows:— | 

Chevrolet production now is 
approximately 550,000 cars and 
trucks per year. Of this number, | 
statistics indicate that 400,000 will | 
be bought under the G. M. A. C.|} 
Plan during 1926. This plan was| 
first developed in 1919, that Gen-| 
éral Motors dealers might give ! 
their patrons the benefit of lower | 
interest and carrying 
deferred payments. 

Because of the large volume of | 
business received from the General | 
Motors units, the G. M. A. C. has 
been enabled steadily to reduce 
its charges. The latest reduction } 
brings the financing charges down 
to eight cents per day on a Chev-} 
rolet purchased with a one-third | 
down payment. The saving to thé} 
perechaser is from $15 to $35 on 

various models, the average 
ting $25, which aggregates $10,- 
160,000 on 400,000 cars. In addi- 
tion to financing the time pay- 
ments, this eight cents per day 
also provides complete fire and 
theft insurance coverage for the 
vear in which the payments are 
being completed. 

Another economy is available 
for prospective. Chevrolet owners, 
company officials say, through the 
copyrighted Chevrolet Six Per Cent. 

*urchase Certificate plan which is 
xtended those who cannot or do 
ot wish to take immediate deliv- 
ry of a car. The plan has been 
n operation nearly 18 months. 
‘wo thousand certificates are sold 
naonthly. z 

Starting with $5 or more, the 
myer makes weekly or monthly 
payments which are entered upon 
the certificate. Six per cent in- 
erest is paid upon the _install- 
nents. If the holder already owns 
2 car, his.earned interest may be 
augmented further by an addition- 
al credit of six per cent. of all 
amounts he spends with the dealer 
for accessories, repairs or service 
on his old machine. 

The certificate money is banked 
in separate trustee’s accounts and 
is insured against all It 
may be withdrawn on demand. 
When the total of the installments 
and the interest earned reaches 
one-third the retail price, the car 
is delivered and payments are com- 
pleted under the G. M. A. C: plan. 


JEWETT WILL ADDRESS 
PAIGE-JEWETT DEALERS | 


on 


charges 


losses. 





New York, Jan. 12.—Harry Jew- | 
of the 
Motor Car Com- 
pany, will address 
the 


dealers 


ett, president Paige-Detroit 


wjwmpany’s 
at din- 
ner to be tendered 
them by factory 
representatives at 
the Hotel Com- 
modore here the 
evening of Janu- 
ary 14. 

Mr. Jewett will 
be introduced by 
Henry Krohn, 
Vice-president, in charge of sales at 
the Paige-Jewett factory. A pro- 
gram of vaudeville acts will com- 


a 


Hi, Jewett 





prise the entertainment to be given 
following the dinner. 


| 


ACKERMAN AT LUNCHEON 


New York, Jan, 12.—S. E. Acker- 
man, general sales manager of the 
Franklin Motor 
C a r Company, 
will address a 
luncheon to be 
given Franklin 
dealers at the 
Hotel Commo- 
dore, Wednesday. 
The luncheon will 
follow a confer- 
ence on sales to 
be held at the 
hotel. 

Mr. Ackerman, 
as chairman, will introduce W. B. 
Burruss, special representative of 
the National Automobile Dealers’ 
Association, whose topic will be 
“Autonfobile Selling and Dealers’ 
Organizations.” 

NEW TIRE COMPANY 

Lockport, Texas, Jan. 12.—The 
Smith Tire and Repair Company 
has started business here. Carroll 
Smith, who has lived in Austin 
several years and is a son of Judge 
M. U. Smith, of Lockhart, is the 
owner. 


S. E. Ackerman 











Senate Kills It 


Indorse Code But | 


Olympia, Wash., Jan. 12.—A\l- | 
though it bore the unanimous in- 
dorsement of practically every 
automobile club and automotive | 
trade association in the state, had 


required two years to prepare and | 


had been passed by the state House 
of Representatives with but 
dissenting vote, the proposed new 
state motor code died in the Sen- 
ate here. 

The Senate explained the death 
of the measure by saying that it 
did not have time to consider the 
bill prior to adjournment. Makers 
of the code have announced their 
intention of introducing it again at 
the 1927 session of the Legislature. 


OBSERVES 10TH BIRTHDAY 


| 
| 
} 
OREGON OLDS COMPANY 


Portland, Ore., Jan. 12 (U. T. P.| 
S.).—The Oldsmobile Company of} 
Oregon celebrated its tenth birth- 
day last week after completing’ the 
most successful year.of its history. 
Se 





Buick leadershipinthe 
industry is based on a 
constantly growing 
public preference for 
this famous motor car. 


Mechanical excel- 


Those desiring the Buick franchise should have their names on file. 


the hettr BUICK 


BUICK MOTOR COMPANY, FLINT, MICHIGAN 


Division of General Motors Corporation 


Pioneer Builders of 
Valve-in-Head Motor Cars 


company claim. 


one | 


licies averaged $1,000 each. 





49 
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By far the greater majority of 
these use Morse Silent Chains 


Headquarters—Suite 1000 Commodore Hotel 


Makes of bin at the Auto 
Show 

Are equipped with timing 
front end chains 


GENUINE SILENT CHAINS 








lence, beauty of design 
and a reputation for 
super-dependability 
have placed Buick 
foremost in the public 
mind, and consequent- 
ly foremost in sales. 


Branches in all Principal 
Cities—Dealers Everywhere 


WHEN BETTER AUTOMOBILES ARE BUILT, BUICK WILL BUILD THEM 
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Gain or Glory—Which? 


EN Napoleon was-told that material, permits advertising 





the Prussian Army fought appropriations and makes divi- 


for glory while the French Army dends possible. ; 
oe eo re How many sales do you think you 
plied, “Each army fights for what can make during 1926 among 


it needs most.” : TRUE STORY readers? 


Fight for glory by all means, but— They'll get $3,600,000,000 in wages 
like Napoleon—keep your eye on 


the till. 


and salaries. 


They'll spend $1,375,200,000—for 
food. 


Use magazine advertising for pres- 
tige—but add to your list at least 
one magazine that MAKES SALES They'll buy $583,200,000 worth of 
and GIVES PRESTIGE too. clothing. 


TRUE STORY makes sales—that’s. - They'll pay $5,016,000 for travel. 


provable. What cars will they buy? 


Among the two and a quarter mil- —_- Ford, Chevrolet, Star, Essex, Over- 
lion people who buy it at the news- —_ land, Cadillac, Hudson, Packard, 
stands at twenty-five cents a copy Dodge, to mention a few? 


it has enough prestige to be worth Here is the greatest original market 


more than-half a million dollars a ~ ;, the magazine reading world. 


month to them. : - 
What motor car advertisers will 


In the long run, it’s “money in _ be among the first to go into this 


the till” that pays wages, buys new market? 


rue Sto 


‘* The Necessary Two Million -+-”’ 


“Greatest Coverage—Lowest Cost” 
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PARTS EXHIBITS 


zt 








DRAW CROWDS 


a ‘Thus Far, Is) 


Reported To Be of 





Co. of Kokomo, Ind., makers of 


ISPLAYING THEIR WARES—O. L. Hall, sales representative, 
and Walter Whitman of the sales staff of Byrne, Kingston & 


at the company’s booth at the Automobile Show. 
shown here, of the company’s products feature the exhibit. 


fuel and oil purifying systems, 
Working models, 























Small Volume 


Some twenty automotive | 
jobbers, of accessories, 


sory section on the upper 
floors of the Grand Central 
Palace. Most of these jobbers 
are located New York firms 


who are-making capital of the, 


large attendance of the dealer 
trade from the Metropolitan} 
district. 


For the 


show 


first three days of the 
firms report a 


not exceedingly 


these satis- 
large 


Booths have 


factory but 
volume of business. 
been well patronized and many in- 
been made, but act- 
been slow coming 
dealers appear to 


quiries have 
val orders have 
in so far. The 
be holding off. 

Those firms that 
year in the armory 


exhibited 


report that 


business is running about the same 


this year 
in 1925, 


vantage in favor of 1926. 
The reason given by some job- 
bers why results from their 


- andpoint are not keeping pace 
‘ith the great things reported 

y car and accessory manufac- 
‘arers is that the bulk of the 
“ustomers to whom they look for 

usiness have not yet put in an 
|\ppearance. Many small deal- 

rs and garagemen cannot get 
sway from their shops to attend 
he trade sessions, they say, and 
wrobably will not attend the 
ihow in great numbers during 

daytime. However, the jeb- 
sers look for many of these cus- 
omers to pay a visit during the 
svening sessions the rest of this 
week. 

Displays of the jobbers compare 
ivorably with those of the ac- 
assory manufacturers. Lines 
thich are being featured occupy 
onspicuous places in the booths. 
diberal use of mechanical demon- 
trations has been made, particu- 
arly as regards electrically driven 
‘evices. These demonstrations not 
nly attract attention but make it 
asier to explain the workings to 
ustomers and to bring out the 
articular selling features. 

The jobbers all have supplies of 
actory literature to distribute and 
m many cases have factory repre- 
entatives of the products they 
listributing in attendance at the 
»00ths to aid in presenting the 
merits of the goods to interested 
sarties. 

The Accessory Sales Company of New 
York city has a varied line of automotive 
goods on display. in which much interest 
has been evinced by visitors. A good many 
inquiries have been. made, according to 
H. Firestone, an official of the firm, and 
some dealers taken on. More actual! re- 
sults are looked for during the baiance 
of the week. 

W. B. Lack of the Lake Sales Company, 
New York, reports that business with 
them has net been overly brisk so far, 
but looks for marked improvement during 
the remaining sessions, particularly in 
the evenings. This firm is a replacement 
parts house and according to Mr. Lack 
the customers to whom they look for most 
of their business have not beer”able to 
leave their stores to attend the daytime 
sessions. They will be coming in after 
the close of their business days, he thinks 

Good results have been had by the J. 
H, Faw Company of New York, 
M. Clements, one of the firm's repre- 
sentatives. There have been a consid- 
erable number of inquiries which 
followed up will lead to new accounts, he 
thinks. On the whole they have done 
better than during the same period at 
last year’s show. 

A. Gluck of the Arkay Sales Company 
New York, says that officials of his firm 
have talked with a number of dealers 
and that prospects for wholesale business 
are good. Here also there have been 
many inquiries which are expected to lead 
to actual sales when followed up. He 
describes results as about the same as 
last year. 

H. B. Shontz Company of New York, 
electrical equipment distributors, are fea- 
turing the new Quil] rectifier for series 
charging and it has attracted a good deal 
of attention from visiting dealers and bat- 
tery men. W. H. Girdlestone of this firm 
says there have been many inquiries, but 
that actual orders have been sloW coming 
im. He thinks, however, that the results 
will come latter when follow-ups are made 
and when more of their customers put in 
appearances. About the same as last 


j 


EW YORK, Jan. 12.—| 


parts | 
and shop equiment, are show-| 
ing their lines in the acces-'| 


last 


as during the like period | 
with perhaps a slight ad- | 


are | 


ays W. | 


1 


























FREIGHT RATES ON | 
~ AUTOS HELD HIGH 


Three R. R. “Companies 
In Oregon Lose 
| Out in Court 


Ore., Jan. 12 (U. P 
.).—A judgment for $155,036.63 
against three railroad lines running 


Portland, 


into Portland has been en Subsidiary Active 


down by Judge Wolverton. 
| ‘The sum involves overcharges on | 
jautos shipped into the Pacific} 
northwest, as well as interest on 
these charges and attorneys’ fees. 
John H. Lothrop, a rate expert, 
sued the S. P. & S., O. W. R. R. and 
the Southern Pacific for various 
sums, alleging the carriers had fig- 


ured charges on a certain tariff 
tthey had published in their rate 
, Sheets, whereas another and lower, 


| charge should haye been used as 
'a basis for the charges from De- 
troit and other Middle 
auto manufacturing centers. 

The case is far-reaching in that 


it will compel transportation com- } 


panies to classify their freight 
rates on automobiles to the Pacific 
northwest on a scale than 
has been used. 

Judge Wolverton's decision thus 


lower 








year, is the way he sums up progress to 
date 

M. H. Kohner, 

ler Auto Supply Company, New York, re- 
ports orders from a number of out-of- 
town dealers who have visited the firm’s 
| space From the standpoint of inquiries 
' and interest shown, results have been all 
that could be expected, he says. 

Several leads for new business and 
quite a number of orders are reported by 
I. D. Paster of Schack & Co. of New York. 
This firm is confident that before the 
week is out a good volume will have been 
registered. 


General attendance around the 
sections where jobbers are display- 


ing appeared to be greater yester- 
the trade session in the morn- 


ing the trade session in the morn- 
ing and in the public afternoon ses- 
sion the aisles were comfortably 
filled and there were knots of men 
in frent of nearly every space. 


OLIVER 


TURN—BACK UP—STOP—PARKING 
LITES 


Four Signals in One Unit 
Partly Automatic 























DISTRIBt T&ks WANTED 


\UT-O-LANTERN COMPANY 
595 Finance Boilding 
Philadelphia, Pa. 








and Seattle and Walla WaUa, 


'them in 


| Springfield 


| cording 


| 
Western | *” 
; With «©. 
| the company’s board of directors. 


in the booth of the Mil- | 


much greater loss to} 
companies than is 
shown by the figures quoted, in| 
that it means a further reduction | 
in revenues derived from auto ship- | 
nents to the Coast. | 

Auto dealers in Porilanhd, Bend, | 
La Grande, Marshfield, in Oregon, 
Wash., 
and placed | 
Lothrop, who 
Federal 


; represents a 
| sho railroad 


their interests 
charge of 
suit in the 


pooled 


brought local 


courts 


American Bus Co. 


Springfield, O., Jan. 12.—-Some | 
officials of the American Bus and | 
Truck Company, which has _ pur- 
chaseli ond will operate the Kelly | 

1 


Motor Truck Company, 
have selected, men are work- 
ing at the loc.i plant, and 
forces of the 
to work. Production at the plant 
will begin as soon as possinl>, i¢- 
to H. W. Torney, New 
York engineer and official of the 
company, Who was her? this week | 
Jamieson, chairma:, 0% | 


beer. 


sales | 
company have started | 


land and have obtained an option 
on four sites in different Midland 


towns. This seems to indicate that 
they fear the possibility of a pro- 
tective duty on d4mported tires. 


IN ENGLAND 
London, Jan. 12 (U. T. P. S.).— 
Michelin’s, the big French tire 
manufacturers, are considering the 
een of manufacturing in ane 


FRENCH CO. 
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CHARLES SCHUTTE BODY Co. 


MOTOR COACH WORK 


Sake 
DesicNeRs axo BulLDERS 
or Hichest Grape 


Open AND .y¥-LOSED Bopies 


Ht 


OFFICES AND FACTORY 
SOUTH WEST END AVENUE 
LANCASTER ~ 
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Murray 





Body Corporation 


Detroit, Michigan 


OPERATING 


Ecorse Steel Plant 


for the manufacture of 


Automobile Chassis Frames. 


J. W. Murray Manufacturing Company 


Manufacturers of Fenders, Hoods, Gas Tanks 
and other Sheet Metal parts for Automobiles. 


Dietrich Incorporated 


Manufacturers of Custom-built bodies 


for fine Automobiles. 


Dependable Motor Car Bodies 
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Discuss Sa 


1) 


problem is to get the average mer- 
chant to ‘ask ’em to buy,’ he said. 
At the conclusion of Mr. Strana- 
han's very interesting talk there 
was shown the film “Ask ’Em to 
Buy,’ which tells the automotive 
merchant in terms of 
mance how to go about 
goods off his shelves and 
the till return for the 
after which the delegates a 
to luncheon 
CHRYSLER'S PAPER 
Mr. Chrysler's paper centered 
upon publicity’s place in the 
motor business. He took pains 
to stress the distinction between 
advertising and publicity, and 
explained the value of each to 
the manufacturer. 
“Publicity wi 


advertising 


(Continued from Page 


business ro- 

getting 
cash into 
products. 


djourned 


in 


take the place 
he said. 
printed word 
Publicity 
except in far 
good name is an a&set to any insti- 
tution and the product which it 
merchandises 

“In our |} 
however. we seek additional satis- 
factions. We wish to be under- 

stoud. We wish to have a reputa- 
tion fer fair dealing. 
have the public know what we are 
trying to accomplish. We want 
those that are working in our 
plant to feel that they are allied 
with an institution which is highuy 
creditable. 

“It is these intangible but very 
real elements in business which 
have led to the use of what we call 
publicity. 

‘The purpose of advertising, 
as I have indicated, is to help to 

sell the goods. If you have at- 
tractive things to say about your 
product, if you wish to point out 
its advantages, obviously the 
proper thing to do is to take ad- 
vertising space in the newspa- 
pers or other publications. 

“There has been a good deal of 
opposition on the part of American 


lI not 
of 
tising is tl 


sell your 


“Adver- 
used to 
goods. 


sell goods so as a 


yusiness 


newspapers and periodicals to the} 


attempt on the part of business to 
get printed, free of charge, articles 
praisiny: merchandise which prop- 
erly belong in the advertising col- 
umns. I am in sympathy with this 
stand. No one has a right ex- 
pect to get something for nothing 
“a in the field of the spe- 
cialized publication that publicity 
reaches its fullest extent. By 
specialized publications I mean 
those papers which are printed 
for the business or the trade in 
which you are engaged, or for 
the users of your products. That 
is to say, industrial magazines, 
automobile business and trade 
papers, motor club papers all 
have an interest in important 
happenings within automobile 
plants. 
“Between 


to 


Is 


editors of such 
periodicals and the automobile ex- 
ecutives there is, or can be, a 
friendliness of contact. 
the automobile 
reading publi 
have to a large degree the same in- 
terest. It is then quite proper for 
an automobile company to suggest 
to the editor of automotive peri- 
odicals that there are certain de- 
velopments within the plant which 
he thinks would of interest to 
the motor public Here again the 


the 


thé 


executives, and 


be 


les Promotion | 
At Motor Transport Meet 


will not | 


operations, 


We like to} 


The editor, | 


of such publications | 








| 


all 
the 


him 
on in 


before 
going 


has 


is 


he 
that 


cause 
news 
thinks is of the interest 
|to his readers 

A 


for 


greatest 
test for an 
distribution 
question: 
this 
what 


very good 


newspaper is 
this 


will 


ask oneself 


many persons 
ment affect 

“Here for 
of material 
for 


and in territory? 


ince 


h 


Insts ire examples 


whi has readability 


the newspaper public: 

“A change of a price in the pro- 
duct.—This will have’ interest 
wherever the particular automo- 
bile is sold. 

“Appointment of 
—This is important, depending 
upon the size of the company 
and the position in the company. 

The annual financial state- 
ment—This may or may not be 
favorable to the company, buat it 
is always legitimate news if the 
| company has a large number of 
| stockholders in various parts of 
the country. and it is interesting 
to any community where the 
business is operating, as it has 
bearing on the prosperity of that 
| region, 
| “The opinion of the chief execu- 
ltive of a large corporation with re- 
| spect to matters with which he is 
familiar, when these have to do 
lwith public news. Consequently we 
isee Judge Gary frequently quoted 
on industrial subjects. 

“The advice of automobile men 
with respect to traffic, safety and 
other subjects related to motor 
transport is frequently sought. 

“The executives of any plant 
which uses vast quantities of raw 
materials are qualified to speak 
| with authority upon industrial con- 
ditions in these partcular fields. 

“T realize that publication con- 
| ditions differ in different countries. 
|There is no point, accordingly, in 
| going into detail regarding the 
| preparation of news stories and 
{sending them out to the press. I 
| would like to conclude instead with 

a reaffirmation of the principles 
| involved:— 
| “The statements regarding the 

merits of your product and why 
people should buy it belong in the 
advertising column. On the other 
|hand, the observance of sound busi- 
ness principles the translation of 
into specific activities and 
| policies and keeping the public in- 
| formed regarding the facts and the 
| program of your operations con- 
| stitute publicity and will enhance 
the goodwill between you and your 
public.” 

PULCHER SPEAKS 

Mr. Pulcher took for his sub- 
ject, “Vocational Selling as a 
Business Aid.” He pointed out 
that while vocational selling has 
been comparatively new in the 
business of merchandising auto- 
| mobiles and trucks, it has been 
in use by the specialty manufac- 
turers for many years. 
| “After all, vocational selling in 
any line of endeavor is just another 
step toward the perfection of a 
man’s ability along a certain line— 
| specialization if you please,” said 
Mr. Pulcher. “The professional 
men—doctors, our lawyers—real- 
ized long before the man in busi- 
ness, that the era of specialization 


new officials. 
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Why drive with the roof of the car over 


of the open spaces. Drive with 


C. APPEL, AUTO TO 


Open evenings till 9. 





ON A NICE DAY 


monoxide gas generated by your motor and those on the road. 
the stars over your head. 
top that converts a Sedan into an open car in less than a second, 


A Model of Our Invention, Mounted on 6-Cylinder Car, Awaits 
Your Inspection 


Automobile Manufacturers are especially invited to see this great invention. 
It is fully developed and past the experimental stage. 


The above advertisement will be run in the Philadelphia papers. 


1000 North 7th Street, Philadelphia, Pa. 


IT IS A PITY TO 
BE CLOSED IN 
LIKE THAT 


your head enveloped in dust—smoke—heat 
Enjoy the freedom 
We have invented a 


P MANUFACTURER, 











Phone Market 5196. 7, 
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article | 


to} 
How | 
announce- |} 


}rather talk to 





EADY FOR TRAFFIC—Delegates to Motor Transport Congress 


leaving Hotel Roosevelt yesterday afternoon fof a trip about 
New York to inspect the metropoliitan traffic system, 








editor must be the final judge, be- | 
the | 
in- | 
dustry and he must decide what he | 








was here and that the public would 
a man thoroughly 
conversant with one subject than 
one who attempted to be a ‘jack 
of all trades” and a master of none. 


| 
| 


one step in the vocational plan 
or selling, but to my mind a 
most important one. 

Il want you to 
that I am conscious of the 


“In conclusion, 
know 


And so, vocational selling was in-! fact that there is a great element 


stituted into the marketing of au- 
tomotive merchandise a few years 
ago, and today the more success- 
ful companies are using it as the 
backbone of their sales program. 

“The selling of motor trucks 
is essentially no different than 
selling any other commodity. 
The great trouble in the past has 
been that salesmen have been 
selling motor trucks as chassis 
units instead of selling to the 
buyer the need for transporta- 
tion. 


“Transportation as it applies to 
the buyer's particular business 
must be first, last and all the time 
the objective, and the truck is 
merely the means by which the 
buyer reaches the objective point. 
The time has arrived when the 
salesman must render his prospect 
a real transportation service. 

“Personally, I am convinced 
that most of our salesmen have 
spent too much time in talking 
about mechanical’ superiority, 
units, ete., and not enough time 
to the intelligent study of the 
buyer’s transportation needs. 

“Let us remember that vyocation- 
ally directed selling does two things 
for the dealer:— 

“First—it provides the dealer 
with the means of studying his 
market and shaping his selling 
messages to appeal to certain 
specific groups. 

“Second—it enables the dealer 
or the salesman to more econom- 
ically and profitably direct his 
selling by specializing his effort 
on vocational groups that are 
known to need cars and are 

financially able to purchase 
them, 


“Vocational selling a natural 
development of the demand for 
more intensive merchandising. It 
is a means of sending a salesman’s 
energy where it will produce the 
greatest results at the lowest pos- 
sible cost. 


“It has been found that one of 
the most important steps in the 
advancement of vocational sell- 
ing is the representation at the 
various business shows. In the 
motor truck industry, three or 
four companies have followed 
this policy for a2 number of years 
with very good success, By busi- 
ness shows, I mean exhibitions 
held by the bottlers, bakers, 
laundrymen, road builders, ice 
cream manufacturers, dairies, 
etc. At each one of these shows 
it is advisable to have literature 
prepared featuring use of your 
product in that particular indus- 
try, and also to have on exhibit 
the type of truck that is most 
adaptable for their transporta- 
tion requirements. This is just 


is 





| 
| 


ef danger regarding the vocational 
plan of selling. In some cases it 
has been developed that the sales- 
man spends so much time gather- 
ing the information and working 
out his own pet plans for tabulat- 
ing it, ete., that his productive 
selling effort is cut down to a pro- 
hibitive degree. Therefore, it is 
imperative that any distributor 
using this plan make it as simple 
as possible and outline it so com- 
plete in detail that any sales or- 
ganization in the field can follow it 
without a burdensome amount of 
‘red tape.’ ” 


L. W. HALLAM SPEAKS 


Mr. Hallam explained sales 
promotion methods in New Zea- 
land. 

“The method of selling auto- 
mobiles in one of our isolated 
districts is decidedly novel as 
compared with the high pressure 
city methods.” he said. 

“Very hospitable people reside in 
this prosperous daring district, in 
fact, they are apt to be over kind 
if one meets them at a hotel. To 
start with, the hours of calling are 
very limited, because you want to 
show your car to the prospective 
buyer, and to do this it is necessary 
to strike him at home and as free 
from work as possible. This means 


|just before the midday meal. 


j;farming and cars. 
jhe knows 


“He will then invite you to din- 
ner, and you will meet his family 
and incidentally learn his ideas on 
In most cases 
a fair amount of the 
latter, 

“Now 


the next thing and most 


jimportant is to gain your prospec- 
|tive client’s confidence, and to do 


this it is necessary to become one 


‘of the family temporarily. 


“After dinner you will take the 
family, consisting of mother and 
father and from three to six chil- 
dren ranging from 2 to 12 years, 
and show them how all can be got 
into a five-seater car, which is one 
of the finer arts. 

“They are then taken for about 
an hour’s run. This is followed up 
with the salesman looking over a 
portion of the farm and talking 50 
per cent. car and farm, followed by 
afternoon tea, 

“The farmer is by no means 
dense, but he has been exploited 
so much in the past that he will 
not give a definite order, and al- 
though he may be sold on your 
car, if you leave him to the ten- 
der mercies of the next salesman 
the same thing will happen, 
therefore you have to stick to 
him generally for about three or 
four days before an order is ob- 
tained. « 

“In this type of buying high 
pressure will not work except it is 
much easier for the man who fol- 
lows and does not make use of it. 


VIBRATION LACK 
MEANS LONGEVITY 


Years’ War on Lost 
Motion Brings Car 
Permanency 


New York, Jan. 12.—The war 
that has been waged against vibra- 
tion _by motor car 
manufacturers is 
in no small de- 
gree responsible 
for the smooth 
action and long 
life of the mod- 
ern automobile, 
said George R. 
Scott, assistant 
general manager 
of the Flint Mo- 
tor Company, at 
the show today. 
Although it is impossible to elim- 
inate this destructive agency en- 
tirély, its damaging effects have 
been greatly minimized by improve- 
ments in designs and construction, 
he said. 

“In this fight against vibra- 
tion,” Mr. Scott says, “practically 
every part of the car has come 
in for attention on the part of the 
designers. The cause of every un- 
controlled force has been sought 
and efforts made to counteract 
its effects. 

“Crankshafts have been made 
stiffer and mounted more rigidly 
in their bearings. As an additional 
step, the use of a greater number 
of bearings, holding the shaft at 
more points, has been found ef- 
fective. 

“Reciprocating parts have been 
made lighter and sets of connect- 
ing rods and pistons more care- 
fully balanced. Combustion cham- 
bers have been made uniform in 
size to equalize explosion forces. 
“Closer fitting of bearings and 
pistons has taken up the play that 
results in premature wear. 
“Engines have been more secure- 
ly mounted, frames made stiffer 
and reinforced to withstand the 
twisting strains set up by the forces 
acting on the crankshaft. 

“Valves, camshafts and gears 
have come in for their share of ate 
tention. More careful design of 
cams and gear teeth have made 
these parts function more smoothly. 
“Throughout the engine and 
chassis, parts subject to vibration 
have been made stiffer and less 
likely to work loose. 

“The racking effects of uncone 
trolled vibration, resulting in un- 
even action, excessive noise and 
rapid wear, have been greatly re- 
duced. 

“Vibration, as it was present in 
the early cars, has been largely con- 
quered. If proper care is given, 
play taken up, bearings adjusted 
and bolts tightened periodically, 
the modern car will retain its 
smooth, quiet operation for many 
‘thousands of miles.” 


AUTOMOBILE 
TRUNKS 


Distributors and 
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Dealers look over our 
new line at Booth 
D-27 at Automobile 
Show. 


DANSVILLE TRUNK 
CORPORATION 


Danvsville, N. Y. 
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T THE BOYCE 


advertising manager, and Julian Gamache, special representative 
Boyce booth. 


of the company, at the 
large scale replica of a standard 


particular interest to visitors at the show. 


MOTO-METER 


= 


EXHIBIT—Cc. F. 


Hennecke, 


An electrically illuminated || 
moto-meter has been proving of | 
| 
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HOOVER URGES 
CONSERVATION 


Discusses ae Rubber 


Situation at Dinner 


of N. A. C. C. 


Page 4) 


| have a 


(Continued from 


cies affect us and what we may 
do in-our own protection. 

“All of have had 
their origin in the proposi- 
tion to fix which | 
would be both to the 
consumer. But 
with several of 
demonstrated 
they get out 
their an- 
levels. 
from the | 
price fix- | 


these controls 
usual 
prices ut levels 
reasonable 
and the 
experience 

already 
later 
exceed 
price 
aside 


producer 
our 
them has 
that sooner or 
of hand and far 
nounced stabilized 

“And = entirely 
questions of principle in 
ing and restriction of 
we mav well conclude that 
sooner or later dovelop that Inher- 
ent quality of all monopoly—never | 
to be content with reasonable 
prices—or that they furnish a spe- 
cial facility for speculation which | 
drives to unreasonable levels. In| 
either event, if our experience goes | 
for anything, we cannot as a na- | 
tion any longer feel assured that 
we shall have continuously reason- 
able and stable prices under the 
action of such controls. 

“And this growing habit of gov- 
ernments to suspend the law of 
supply and demand in raw materi- | 
als means not only that producer | 
governments have into | 
business upon a scale hitherto un- | 
dreamed of, but consumer govern- 
ments are forced into the business | 
arena by the demand of their con- | 
sumers for some sort of protection. | 

“Members of your’ industry 

have been exercized over this 
question not only because of its 
penalties upon the users of cars 
but the fear that unless supplies 
at reasonable prices can be as- 
sured it will affect the develop- 
ment of your industry. 

“There are two directions of 
purely defensive action by our con-} 
sumers which do not involve re- 
taliatory trade wars, which as a! 
peace loving people we will not | 
undertake. The first is for imme- 
diate relief by conservation in use. 
This vour association and other as- 


penetrated 


























luse of 
| that 


|of your 
| will reduce our national rubber bill 
| materially. i 
“This demonstration of consumer 


| the 


production, | 
they | 


| achievement 


| tem. 


|to the 
|}your fine transportation may be 


inaugurated. The 
the long view, 
important, is 
free | 


sociations have 
other direction in 
jand the most vitally 
adequate future supplies of 
Tee 

yur committee has undertaken 
a campaign of instruction to the 
20,000,000 car and truck users 48 
lto the elimination of waste in the 
rubber. There is evidence 
our car users are entering 
vigorously into this campaign. We 
large waste which we cana 
eliminate without reducing our car 
mileage with all of its benefits. If 
vou succeed in 
rubber 





to the full limit it 


resistance to unreasonable prices :s 
at least a great danger signal to 
whole idea of governmental 
controls of raw materials, and it is 


again just one of the results that 


will inevitably flow from these con- | 
| trols. 


is that of 
by securing 
materials by 
supply under 


“The second direction 
self defense in industry 
a freedom in our raw 
creating a margin of 
our own control 

“And if we survey 
able 


years 


your prob- 
rubber’ six 
find that 
today being 


demands for 


hence we will 
little provision is 
that 
and production cannot be 


overnight. 


made for increased supply, 
made 
This provision must 
be made somewhere in the world. 
Foreign countries do not seem 
Either 


do not have confidence in 


desirous of providing it. 
they 
your growth or they are content 
to contemplate the larger profits 
upon a lesser production. This 
duty—to provide independent 
supplies—it seems to me must 
rest largely upon our own in- 
dustries concerned. 

“You have made a magnificent 


great and new 


are found. 
public of the extension of 


rubber 


curtailed. 

“It would be an additional ser- 
vice if you could concern your- 
selves not only with the daily 
improvement you make in your 
increasing efficiency but that you 
should also determine if you can- 
not assist in the formulation of 
some plan to assure rubber sup- 


>  —_HOTEL 


' WALTON 











104 WEST 70 ST. 


NEW 


YORK 


AHIGH CLASS HOTEL NEAR CENTRAL PARK AND 
CONVENIENT TO SHOPPING AND AMUSEMENT CENTERS 
PRICES RANGING FROM $i510$1750 WEEKLY WITH 


THE USE OF BATH; $35 10442 WEEKLY SITTING ROOM 
BE AND BATH 


THE ROSE ROOM I$ AVAILABLE FOR SOCIAL 
FUNCTIONS OR BUSINESS CONFERENCES 
>< 





| Retirement Fund for 


| Buick 
ithe adoption of 
| workers. 


|} cash 


| found 
dustries have 


stretching the use! 


in the provision of : | 
transportation sys- | 
It will be retarded in its de- | 
velopment unless ample supplies of | 
And the values | 


| ADVERTISE MEST | 41, Woh. ADVERTISEMENT 


TREMENDOUS SAVING IN RUBBER 


Glidden Buick Staff 


New York, Jan. 12.—The Glidden 


Corporation has announced | 


Can Be Made By Keeping Your Wheels 
In pasa ninoonagea 

pating will receive at retirement a 

fund ranging from $1,000 to — 


$2.500, de ling o he 
ch he started to conte! Do you know that a 30-thch wheel out of align- 


a thrift plan for its | 


Bach employee partici- 


age alt 
and} 


which he started to contribute, 
| his sali 
MShould ‘the employee die before| ment only one little inch will actually be dragged side- 
} his b fic ll re 
\gites the full nnount of the shritt| ‘wise 174 feet in every mile. Think of the destruction. 
total deposits to date. Balloon tires need more attention than high pressure 
underwritten by the | ‘ 
Life Insurance Com- | tires. Many manufacturers are changing their specifi- 
cations on balloon tire equipment. Our new informa- 
tion chart, right up to date, showing specifications on 
{both high pressure and balloon tire equipment, is NOW 
economic and political difficulties. /reaqy, This chart is very valuable and is furnished 
Freedom in raw materials is the | 
very life of industry and national | free with each Bear Automatic Wheel Aligner, or it 


progress. It would be another pro- 


demonstration that our in-| may be obtained by writing direct to the Bear Manu- 


a greater vision of | 


America than the daily event of| ‘facturing Company, Rock Island, Illinois. 
trade 


ifund plus an additional sum greater 
|}than his 


The plan is 
Metropolitan 
pany. 


plies from additional sources 
which cannot be controlled, 

“It would be a contribution 
national independence from many 


Revised Tire Ad 
Brings 60% Inquiry 
Jump! 


‘The Bureau's personnel includes some 
of the country’s most fertile adver- 
tising minds; the Bureau’s clientele, 
some of the country’s most famous 
advertisers and advertising agencies. 


HE Advertising Manager 

had nursed it. The Presi- 

dent had fondled it. ‘The 

Agency had tucked it away 

in a nice white magazine 
page. Last year, some 200 companies revised 
their merchandising policies, switched 
their advertising plans, and spurted 
their sales from 10%, to 109 %, upon 
Advertising Service Bureau recom- 
mendations. 


Now, during Show Week, personal 
contacts with out-of-town executives 
—imnaking available that valuable, 
“outside,” viewpoint—will be pos- 


sible. 


An A. S. B. representative will be 
at the Automotive Daily News Booth 
D127 (Fourth Floor), Wednesday 
and Friday nights, for a friendly talk. 


But the ad had failed to lure its usual 
quota of admiring, inquiring passersby. 


So a new Adult 
conference table. 
He talked. ‘hey talked. Every- 
one talked ‘he plaintiff ad 
hauled up; few, a yery 
touches. 


was added to the 


was 


given a tew 


Next month, it registered a 60°; 
increase in effectiveness! 


Who was the mysterious Adult. No 
more nor less than a representative 
of the Advertising Service Bureau- 

the FEE-LESS, expert, disinterested Special conferen®e arrangements may 
advertising and merchandising ad- be made any time, any place, by 
visory organization, supported by one phoning ‘Trafalgar 4500. , 
of America’s greatest publishing in- : 
stitutions, upon the premises that any 
force beneficial to advertising in gen- 
eral must inevitably react upon every 
advertising factor. appointment. 


ADVERTISING SERVICE BUREAU 
CARROLL RHEINSTROM, Director 
MACFADDEN PUBLICATIONS, INCORPORATED 
1926 Broadway Trafalgar 4500 





Remember, there is no fee, now or 


ever. 


me UKhCUG SS 
is an expert “outside,” 
disinterested advertis- 
ing counsel. It talks 
over your ad plans 
with you, offers sug- 
gestions, supplies re- 
search data, and writes 
sample advertisements. 
There are no fees. 


Among Those Served 


Chandler Motor Car 
Co, 


An early call will insure a convenient 


Batten Co 
Frank Presbrey Co 
Cleveland Automobile 
Co. 
Paint & Varnish 
Penn Rubber Co 
UL. S. Rubber Corp 
Goodyear Tire 
Rubber Co. 
Firestone Tire 
Rubber Co 
MacManus, Inc 
N. W. Ayer & Son 
H. K. McCann Co. 
Wm. H,. Rankin Co. 
Charles W. Hoyt Co. 
Westinghouse Co. 
Tide Water Oil Co. 
Standard Oil Co. 
Joseph Richards Co. 
Packard Motor Car Co. 


George 





Assn —— om: 


*Typical “Keyed Copy” Headline 


Advertising Service Bureau, 


] oO \ isiting Carroll Rheinstrom, Directer 
Macfadden Building 
Advertisers: 1926 Broadway, New York 
‘lease enter my name for ‘‘Keyec 


me, the magazine that repro 
> ars ub- " ‘ 
One year sul successful advertisements 

“Keyed Copy, 


the Adver- results in actual figures 
Bureau's 


scription to to be no charge his 


tising Service sensational wast ri 
monthly magazine that reproduces cur- 
advertisements, with 


PRICE- 


without 


rent successful pore 
(Most subseriber . ‘give home ‘address) 


their results in actual figures! 
LESS! Mail the 


obligation, 1 





coupon, 





























Hew dits 
man 
who buys 

motor 

om Or: Ga 








850,000 


of them 
read and own 


Magazine 


THE LARGEST MAGAZINE FOR 
MEN 


4 Including 12000 identified Auto Dealers } 





